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Auburn Facto 





Show a Base of $675 | 
For Kight-Cylinder Coupe 


Reductions Range From 


Cut on All Body Models; Twelve 
Coupe Lists $975 


Entered as second-class matter Aug. 27, 1925, Post 
Office, N. Y., N. Y¥., Under Act of March 3, 1879 


ry Prices 


NEW YORK, FRIDAY, JUNE 10, 


1932 5 Cents. 


‘Industry to Seek Moratorium 
ie, On Motor Taxation Increases 


| . es 
$270 to $620 in Sweepin | M_E.A.-N.S.P.A. SHOW - A. C. C. Members Deplore Unfair Tax Discrimina- 
"'") SPACE AT DETROIT TO tion Againat Highway Users in 


Budget Balancing 


BE REDUCED BY 25% 


$12 Per Year. 





New York, June 9.—Bitter criticism of those items in 


Auburn, Ind., June 9.—Following the general announce-| New york, June 9.—Following the| the new Federal revenue program which are discriminatory 


ment of sweeping price cuts made yesterday by E. L. Cord,| meeting of the M. E. M. A-N. S. 


against highway users, was expressed by leading automobile 





president of the Auburn Automobile Company and its allied}p 4 Joint show Operating Com-| manufacturers today at a meeting of the National Auto- 
industries, f. o. b. factory prices were made public today.| mittee in Detroit, it is announced] mobile Chamber of Commerce board of directors. 


They show a price range fro 


coupe to $1,275 for the custom twelve-cylinder phaeton sedan| exhibition space at the joint show CONSUMER CREDIT 


and speedster models. 
former listings follow: 
Auburn 8-100 Standard 


Former 

New Prices. Prices. 
DE -tcebevisesde $675 $945 
Brougham ,....... 725 995 
Ps ccikdabess 775 1,045 
COMEIOlee onc cccce 795 1,095 
Phaeton sedan ... 845 1,195 
Speedster ........ 845 1,195 
Seven pass. sedan. 875 1,245 

Auburn 8-100 Custom 

i +6. Geseecien 805 1,145 
Brougham ........ 855 1,195 
TS cdbanenseds 905 1,245 
og 925 1,295 
Phaeton sedan ... 975 1,395 
Speedster ......... 975 1,395 
Seven pass. sedan..1,005 1,445 


Six wire wheel equipment on all 
8-100 models $60 extra. 


The peenent factory prices and the to 10 will be reduced from the usual 





m $675 for the standard eight|that the cost per square foot for ———® “we vigorously deplore the fact 


\that in balancing its budget Con- 


| gress has decided that it must exact 
approximately one-fourth of the rev- 


SHORTAGE SEEN AS enue needed to meet the deficit by 
BAR TO RECOVERY | cectarea one spoxesman of the au- 


tomobile manufacturers. 


to be held in Detroit December 5 


$1 per square foot of previous years 
to 75 cents. 


FEDERAL ANNOUNCES Space application blanks will be 
NEW 2-TONNER AT $995} cr oth associations about June 25. 


These will be mailed from the Chi- . “While we strongly resent being 

cago office of A. B. Coffman, who} Chicago, June 9.—An actual short- | .ingied out for additional taxes in 

Detroit, June 9.—The Federal 1... peen reappointed manager of | *8* of credit for consumption pur-|this unfair manner, there will be 
Model G5, just announced by the/| this year’s show following his suc-| poses exists in every state in the | no diminution in the efforts of the 


Federal Motor Truck Company, De-| cessful handling of all details in| Union which is restricting normal | dustry and the ne mone 
| troit, Mich., is a 2-ton truck, priced connection with the 1931 show in| buying and acting as a brake on ae 60 promote eee po 
| | Atlantic City. ery,” Alfred Reeves, vice-president 
{te sell at $995. Allotment of show space will bo | the Wheels of industry, according | and general manager, said following 

Model G5 standard chassis weighs | | to C. C. Hanch, general manager of |the meeting. “Our car manufactur- 
| 3,800 pounds and carries a total al-| 





(Continued on Page 4) 





the National Association of Finance ers appreciate that the country is 
lowable weight of 11,500 pounds. It is Companies, who today appealed to | jooking to them for leadership out of 
a pA ae deenter Sout N. T. D. A. PLANNING and the distributors of the nation | ditions, and they will continue to do 
; ers : to urge upon Congress the imme- | everything possible to fulfill that 


the consuming public, the producers | the morass of current business con- 
inches stroke developing 72 horse | ATLANTA CONVENTION is‘ necessity of passage of |r by maintaining and creating 


power. Sheppard bill to make finance com- 
| Four-speed transmission, four- isc ees. i i 
wheel hydraulic brakes, Timken pany paper eligible to rediscount at| at the same time, they will vig- 


Chicago, June 9.—Plans for the| Federal Reserve Banks. orously support the efforts of high- 





Auburn 12-160 Standard | bevel type full-floating rear axle, 11 
Former | inch heavy duty clutch and a heavy 





Such additional features as chro-| Trimborn, secretary-manager, will 


annual convention of the National 
Tire Dealers Association, tobe 
at Atlanta, Ga., November 14 to 16, 
will be formulated at a meeting of 
the executive committee of the 
board of directors here June 27 and 
28 at the Hotel Sherman. 

The meeting, states Norval P. 


also be an occasion for conferences | 


| mium plated head-lamps and a long | on trade problems and association | 
hood with straight line cowl andj affairs. The November convention | 4 pj 


is to be held at the Atlanta-Bilt- | 


New Prices. Prices. pressed steel frame, auxiliary 
ere $975 $1,445 springs, disk wheels are but a few 
Brougham ,.......1,025 Lio |< = a a soe 
Sedan 1.075 1545 | make this 2-ton Federal a real truck 
Cabriolet eo 1.095 1.595 |} value. Four wheel base lengths are 
hasten tien ean 1695 available—132 inches, 144 inches, 152} 
Speedster 48 1695 inches and 164 inches. | 

Auburn 12-160 Custom |mium plated radiator, large chro- 
0 ry 1,105 1,645 
BURTON, osc cece 1,155 1,695 
Cs L 1,205 1,745 | large fenders lend further distinc- 
Cabriolet ..... ce. 1.225 1.795 tion to the new model. more Hotel, 
Phaeton sedan .,.1,275 Ok... || ee eeeneereeae serene 
Speedster ......... 1,275 1,895 
Six wire wheel equipment on | 


12-160 models $60 extra. 


G. W. DERR NAMED 
BY USED CAR REPORT 


Chicago, June 9.—In line with a| Total for Month Expected to Be Close to 18,000 Units; 
Ford Sales May Boost Final Figure 
Above Last April 


policy of covering the country 
through district representatives, 
President Thomas J. Hay of the Na- 
tional Used Car Market Report, Inc., 
today announced the appointment of 
G. W. Derr in charge of the North- 
west Pacific zone ,with headquar- 





Commercial Car Sales in May 
Slightly Above April in 8 States ir. i sso 


| 
| 
| 


Detroit, June 9.—R. L. Polk & Co. today released com- 


ters at Portland, Ore. At the same} mercial vehicle sales figures for May, 1932, covering activi- 


time Mr. Hay made known increases | tjos jn eight states 
in territory for several other repre- vies in cig ; = 
sentatives of the organization, which a 


These figures show a total of 2,657 
commercial vehicles sold this year in these eight states, as 


issues the Blue Book and Red Book | COmpared with 5,252 in the same month last year and with 


of used-car figures. 

Mr. Derr, formerly a field repre- 
sentative of the National Automo- 
bile Dealers’ Association, is familiar 
with the Pacific Northwest territory 
in his charge, including the states 
of Oregon, Washington, Idaho and 
Montana. He is holding appraisal 
meetings in this zone preparatory 
to the appearance of the new Red 
Book about July 1. 

The four zone representatives who 
have taken on added duties include 
Olaf Finstad, assigned to South Car- 
olina, Georgia and Florida after 


and the District of Columbia will 
probably run to about 18,000 units 
rather under than over. Beginning 
with the June sales figures, we shall 
start getting some reaction from the 
sales of Ford truck units, which are | 
now rapidly getting into the hands 
of the dealers. 

The following table gives in con- 
cise form the sales figures for the 
states so far reporting for May, 1932, 
and columns for comparison with 


| 
truck sales for the whole country | 
(Continued on Page 4) 





2,604 disposed of in the month of April, 1932. 


On the basis of these figures, May* 


|South Carolina 82 297 138 


May last year and April of the pres- 
ent year: 


May, May, April, 

1932 1931 1932 
Delaware ..... 84 107 65 
Illinois ........ 778 1,452 781 
Maryland ..... 358 518 265 
Michigan ..... 763 1,324 595 
North Dakota... 96 263 84 


West Virginia.. 163 391 232 
Wisconsin ..... 333 900 444 





...2,697 5,252 2,604 





EO Soa 





“Our contacts with fimance com-| way users to obtain relief from 
panies. operating in every state im! present tax inequalities and 10° op+ 
the Union indicate clearly that the the enactment of additional 
shortage of consumer credit is real,” | Jeyies on motor vehicles, gasoline 
said Mr. Hanch, “and we do not| or other commodities for which car 
believe any one will dispute the| owners are principal consumers,” he 
statement that destoration of con- | added. 
sumption is necessary before we “Last year, the average motorist 
can have a return to prosperity. In- | paid his state and local govern- 
stalment buying is an essential fac- | ments almost forty dollars per vehe- 
tor in consumption, and at present | cle in special taxes, which made the 
it is being restricted by the in-! 


lity of finance companies to ob- (Continued on Page 7) 


_onuimaed on Fee) _WILLYS- OVERLAND 
MAY REORGANIZE 


Toledo, June 9.—The meeting of 
directors of the Willys-Overland 
Company, which ordinarily would 


called. That action was taken to 


| mean that the July 1 dividend would 


RIM PRODUCTION te a 


|} control of the company will revert 
UP DURING MAY back to preferred stockholders after 

the next omission, which will be the 
os fourth successive one. 

Cleveland, June 9. — Automobile | Complete reorganization is being 
rim production again increased last | predicted for the company upon the 
month following an upturn in the | 
previous month, the May report of 


inspections and approvals issued to-| BUNT) NAMES HARDER 


day by the Tire and Rim Assocla-| 


tion, Inc., reveals, The association's | PHILA. WORKS MGR. 


figures, moreover, do not include | 
j 


those of the Ford Motor Company, | 
which for the past six weeks has| 
been rapidly increasing activities. | 
The May increase in production 
is not large, only 1.6 per cent. greater 
than for April, probably indicating | 
that the industry, not including 
Ford, is near a peak for the present. 
Inspections aa aeeeadl in May Mr. Harder, formerly works man- 
totaled 692,479 units, compared with | #er Of the Budd Detroit plant, has 
681,560 in April. In May last year moved his headquarters to Phila- 
output was 1,308,349. Last month’s|elphia. LeRoy A. Coleman is pro- 
duction supervisor in the Detroit 

(Continuued on Page 8) unit. 


(Continued on page 7) 


Philadelphia, Pa., June 9.—The 
Edward G. Budd Manufacturing 
Company announces that D. 5S. 
Harder has been appointed works 
manager in charge of production of 
the Budd plants in Philadelphia and 
Detroit. 


Prize ‘Winning Letter in A. D. N. Contest—See Page 3 
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STOECKEL REFUSES 
TO PROHIBIT REPEAL 
PLATES ON CARS 


Hartford, Conn., June 9.—Robbins 
B. Stoeckel, motor vehicle commis- 
sioner of this state, today announced 
that his department could find no 
jaw forbidding the use of extra 

lates which are carried by a very 
arge number of cars here reading: 
“Repeal Eighteenth Amendment,” 
Mr. Stoeckel added that it would 
not be against any law to carry 
plates reading: “Do not repeal the 
Eighteenth Amendment.” 

This comment was elicited from 

















DETRO 


Saturday, G. W. Stephens, presi- 
dent and general manager, an- 
nounced, 

Employees will be given full time 
work and 100 additional men will 
be called, Stephens said. Three 
eight-hour shifts will be used and 
production stepped up to 7,500 tires 
daily, he said. Monthly pay rolls 
will be increased $15,000 to $30,000. 













FINANCIAL NEWS 


AMERICAN ZINC 


New York, June 9—American 
Zinc, Lead and Smelting, including 
subsidiaries, shows total assets of 
March 31 of $7,904,722, compared 
with $7,938,243 on December 31, and 
earned surplus of $1,290,187, com- 
pared with $1,306,094. Current assets 
as of March 31, including $302,440 
cash, amounted to $2,465,941 and 
current liabilities were $284,265, 
against cash of $277,186, current 
assets of $2,464,817 and current lia- 
bilities of $303,850 on December 31, 
1931, 













Rifts 


* * * 













MOTOR PRODUCTION 
ACTIVITY 


By RAY B, PRESCOTT, 
Marketing Counselor 


Production of cars is doing some- 
thing more than just the seasonal 
the commissioner because he had/increase. This gain is confined 
received complaints against the use | mostly to the low priced field. Ford 
of these plates. production has now reached a point 

“We are watching the situation} Where some of the smaller dealers 
because these markers may even-|can have a few cars, after nearly 
tually be used by criminals to cover | eighteen months of being destitute. 
up or in some other way hinder| Perhaps they can recoup some of 
identification of motor vehicles,” he | their losses, if many of the prospec- 
says. tive buyers have not become dis- 

“But this department has no au- | Susted and already made purchases 


thority to follow up this matter un- | S°mewhere else. . 

Jess there is a specific offense, for| _ The index ey - week - 
there is no law, nor interpretation | June 4 is 55, whic ae 
of law which will permit the com- gain over the previous week, but is 
missioner to say that these ‘wet’ 15 per cent, below the same week 


markers or ‘dry’ markers of similar |* Y°*? ®8°- 


Cra ace which have not yet made | INVOKE REFERENDUM ON 
cannot be used.” PROPERTY DAMAGE LAW 


BALDWIN RUBBER AT | osion, Mass, June 0—A referen-| Dar, The company. tise advance 
dum will be invoked on a bill passe o , ” 
NEW OPERATIONS PEAK by the Legislature in the closing pod % cent at Boston and Provi- 
hours of the session, requiring revo- | °°“: 
Pontiac, June 9.—Increases in pro-| cation or suspension of licenses of 
duction releases by several large| motorists who do not satisfy judg- 
automobile companies have sent| ments against them for property 
daily tonnage marks at the Baldwin | damage within sixty days. Branding 
Rubber Company here to higher adoption of the measure as an “out- 
figures than a year ago at this time. rage,” Robert J. Watt, secretary of 
Since May 1 production at the local|the state Federation of Labor, and 
factory has exceeded the same pe- Representative Pratt in a joint 
riod of 1931. statement late today declared they 
Three eight-hour shifts a day are | wij) immediately start circulation of 
being run at the present time. The referendum papers throughout the 
factory has 75 more men employed | state Statistics reports. 
than it ever had, a total of 339 being They charge that the bill will com-| Copper available for consumption 
employed in the factory. Together] pe] motorists to take out property|!" the various countries follow: 
with office personnel, the factory is| damage insurance. “If 15,000 signa-| Great Britain, 8,090 tons, equal to 
employing close to 250 persons. tures are obtained,” said Mr. Good-| four months’ supply; France, 7,082 
Orders from Ford Motor Car win. “the law, which otherwise be- tons, three months; Germany, 8,811 
Company and the various Chrysler | comes effective in ninety days, will| 0s, four months; Italy, 5,561 tons; 
plants are accounting for the in-|pe halted and the question will ap-|*W° months, and Japan, 5,748 tons, 
creased production. Rubber floor | pear on the ballot at the November | ‘ree months. 
matting, running boards and molded | ejection.” 
rubber pieces are made at the fac- —$ $$ —_—___— AERO SUPPLY 
tory. 8S. C. Clark, president, said) ALLBESTOS TO OFFER Corry, Pa. June 9—The Aero 
employment is at its peak now, and NEW BRAKE LINING | Supply Manufacturing Company, 
would continue at the high level for Philadelphia, Pa. June 9.—All-| manufacturer of aviation supplies 
another two months, at least. bestos Corporation is installing a/| and accessories, which recently con- 
nai een 5 ages group of specially designed machines | Solidated its College Point, N. Y., 
MANSFIELD RUBBER that will enable them to produce|nd Dayton, O., plants with the 


an entirely new type brake lining. | Standard Automatic Products Com- 
ON CAPACITY SCHEDULE C. A. Grainger, general sales man- 


pany here, will supply the Army 

ager, reports the work is being hur-|Air Corps with 2,000 synchroizer 

Mansfield, O., June 9—The Mans- | ried along to make the formal an- | 8enerators for use at Wright Field. 

field Tire and Rubber Company|nouncement of the new product |A week ago the firm secured a con- 

here resumed capacity production|some time during the latter part | ‘tract from the Navy Department to 
on a twenty-four hour schedule of July. 







A New Bantam 
















There’s a Reason 


* * o 


Well, Jonah Rid a Whale 
























MARLIN-ROCKWELL 

New York, June 9.—Marlin-Rock- 
well declared a special distribution 
from surplus of 25 cents on the com- 
mon stock, payable July 1 to stock 
of record June 20. On April 1 last 
a similar payment was made, prior 
to which the stock was on a $2 an- 
nual basis. 


Pierce-Arrow Calls ’Em 


° + * 


Chris Sinsabaugh— Detroit Editor 
































NE of our Detroit executives, D. O. Scott, president and 

general manager of the Hydraulic Brake Company, now 
a Bendix subsidiary, can see a rift in the clouds. Not this year 
but next. He bases his predictions on the obsolescence that is 
as certain to come as the sun going on the job tomorrow 
morning. With millions of cars that really should be junked 
still in operation, Mr. Scott feels confident that the owners: 
of the graybeards will come into the market inside another 
year, and that in 1933 the automobile industry will record a 
marked improvement, 

“Since the hook-up with Bendix, the man who put Lock- 
heed brakes on the map has had other duties placed on those 
broad shoulders of his. He now has several important 
executive jobs to do for the parent company, with the result 
that he spends several days a week at South Bend. 

™ - * 

WAITING FOR the green light at Woodward and Grand 
Boulevard, my eye spotted a bantam car swinging the corner. 
I couldn’t identify it, but it slid into a parking space hard by. 
To me it looked as if it might be one of those mysterious 
midgets which Dame Rumor is touting as a midsummer 
debutante, so I hopped over as the driver stepped to the curb. 

It was an American Mathis which W. C. Durant had 
planned to put on the market, but changed from what we saw 
at the shows. And the owner was R. K. Jack, former chief 
engineer of the Durant Motor Company of Michigan, and 
with Oldsmobile from 1919 to 1927. 

Jack, it seems, purchased the Mathis parts and drawings 
from Durant, along with the show chassis. He has changed 
it materially and the job today is an eyecatcher. There are 
only two of them assembled, and Jack right now is calling 
on several of the big companies which may want to invade 
this baby car field. The job has the narrow tread of course. 
—9414-inch wheel base, a 234x31%-inch Continental four- 
cylinder engine, is unusually roomy for its size, and Jack 
claims it can be sold for $325. 

* = + 

OUR CHICAGO BILL COTTON’S sense of humor 
prompts him to send in a contribution to the column. It’s a 
paragraph from a letter from a man in southern Illinois 
applying for a job soliciting subscriptions. It reads: 

“T am 50 years of age, single, a Protestant, able to 
finance myself; have a good Dodge sedan and can furnish 
any required references. My past experience has been almost 
entirely in newspaper and automobile lines, hence I haven’t 
much money.” . 

What a chance for a wisecrack, only it is too obvious! 
I think I’}l let it stand as it is. 

- * + 

ANOTHER BIT of business before the house is a letter 
from R. L. Macdonald, general manager of the Grantham 
Motors Sales Company of Gary, Ind. Being a Chevrolet 


dealer, he naturally read the paragraph in the column telling 
how Chevrolet furnished ten sedans for the use of the 1,500 
members of the National Association of Purchasing Agents 
which convened here this week. 

Brother Macdonald takes me literally, intimating I had 
conveyed the belief that all 1,500 delegates rode in the ten 
sedans at one time. Mebbe I did, but if so, Bill Callahan, in 
our New York office, can be blamed for bum copy reading. 
I'll pass the buck to him. , 

“We all know about the goodness of Chevrolet, but this 
is the first time I have had any real’ inside dope on their 
carrying capacity,” remarks the Gary dealer. 

* * * 


WORTHY OF COMMENT in the column, it seems to 
me, is the uncanny sense of supply and demand shown at the 
Pierce-Arrow factory. They’ve got it down to such a fine 
point that their 1931 neers shows oe . ee 

actually exceeded factory shipments by only fifty-four units, 
ee Se ctheninnen while this year registrations to date exceed factory shipments 
program. by just three cars, 







GAS PRICE ADVANCE 


New York, June 9.—Standard/ Oil 
Company of New Jersey is expected 
to advance its price on gasoline in 
tank cars on the Atlantic seabord, 
according to reports yesterday. On 
Tuesday, Standard Oil Company of 
New York, Inc., operating subsidi- 
ary of Socony-Vacuum Corporation, 
advanced unbra‘ided gasoline % 
cent a gallon in tank cars to a new 
price of 7 cents a gallon, New York 
harbor, The company also advanced 






































































COPPER DELIVERIES 

New York, June 9.—Monthly de- 
liveries of copper for consumption 
in Great Britain, France, Italy and 
Japan, based on 1932 figures, aver- 
age 35,292 metric tons (2,204.6 
pounds), compared with a monthly 
average of 41,946 tons for these 
countries in 1931 and 46,402 tons in 
1930, the American Bureau of Metal 





furnish material, equipment and 
supplies at the naval aircraft fac- 
tory in Philadelphia for the fiscal 
year beginning June 1. 








COMMERCIAL FAILURES 


New York, June 9.—Failures oc- 
curring during the week ended June 
2 numbered 489, a sharp decline 
from the preceding week, when 596 
were recorded, In the corresponding 
week of 1931, failures numbered 425, 
according to Bradstreet’s. All groups 
shared in the decline from the pre- 
ceding week except the banking 
group, which recorded fifteen fail- 
ures in both weeks. 

The South Atlantic and South 
Central were the only geographical 
divisions to show increases in num- 
ber of failures, while the middle 
Atlantic and central groups showed 
the most marked decreases, Brad- 
street's stated. As to the liabilities 
involved, however, the districts were 
evenly divided. The increase in lia- 
bilities was greatest in the New 
England section. 


Owners of 1,500,000 Business Vehicles 
Will Get the Issue of June 30 









Fleet owners having 10 or more vehicles, 
25,000 names, will receive the truck issue 
June 30th. Only Automotive Daily News 
can provide such wide extra distribution 
at no additional cost to the advertiser. 












If you want to reach not only those owners 
but all exclusive truck dealers, important 
bus operators, 8,000 passenger car dealers 
and important factory officials, use that 
issue with a page at $350; half page at $175 
or a quarter page at $87.50. 













PACKARD DEALER ADDS 
DODGE-PLYMOUTH LINE 
Chicago, June 9.—F. A. Hill, Jr., 
who maintains one of the largest 
sales buildings in suburban Chicago 
at 636-650 West Madison St., Oak 
Park, where for the past ten days 
he has handled Packard continu- 
ously, has just added the Dodge 
and Plymouth franchise. Mr. Hill 
states his decision to combine these 
three lines was due to having ample 
floor space without crowding and 
the further fact that there is no 





Forms close 2 days preceding publication. 


Automotive Baily News 


H. A. TARANTOUS, Bus. Mgr., 350 HUDSON STREET, N. Y. C. 
DETROIT OFFICE: Geo. M. Slocum, Manager 
Fisher Building, Detroit, Mich. 
WESTERN OFFICE: Willard R. Cotton, Manager 
333 No. Michigan Ave., Chicago, UI. 




































































































sion of the industry. 


Retail Sal 


This department is devoted to the interests of the retail sales divi- 
Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that will 


help you in your work on the firing line. It wants you to pass on 
your own experiences, successes, failures to help your brother salesmen. 


Send in your story in the form of 


a letter, or even a postal card, and 


let us get it ready for publication. Your achievement or your mistake 
may help another salesman to make sales or avoid errors that cost 
you commissions, 

Dealers read this page. 
these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 


Give us the benefit of your reactions on 





EVERY ‘OWNER’S’ OLD CAR 
A POTENTIAL DOWN PAYMENT 


Hendri Motors Company, 


De Soto and Plymouth dealer, 


4718-22 North Broad St., Philadelphia, last year led all 
dealers in that city in the retail sale of Chrysler products. It 
is again going strong, considering general business condi- 
tions, and Jack Shellenberger of the sales force is leading 


his associates in sales. 

In May of the present year the 
company sold a total of seventy-five 
new cars; in April, seventy-seven, 
and in March, sixty-six. For each 
of those months, from sixty-five to 
seventy used cars were sold on the 
company’s two lots in different loca- 
tions. In May, Shellenberger sold 
twelve new cars; in April, eleven, 
and in March, nine, or a total of 
thirty-two new cars; but in the 
three-month period he also disposed 
pf approximately forty used cars, so 

is grand total stood at about seven- 
two cars of both classifications, new 
and used, 

Here are some of the points ob- 
served by Shellenberger in arrang- 
ing for a “happy landing”: 

He makes a point of knowing so 
thoroughly the products he handles 
that he is virtually never at a loss 
to supply information desired by a 
prospect with regard to them. 

He contrives to concentrate on the 
“right kind” of prospects, losing no 
time on any who may have been s0 
unresponsive as not to be developed 
to a nigh point of interest within 
three personal contacts, 

He learns as early as possible 
about the financial standing of a 
prospect, if the prospect is a princi- 
pal and his chances of continuous 
employment if he is an employee, so 
the likelihood of the prospect’s 
changing his mind about buying @ 
car at the last moment will not be 
a@ factor. 

While he does not specialize on 
any particular classification of pros- 
pect like the other Hendri Motors 
salesmen at this time, he is culti- 
vating school teachers and others 
engaged in professions, as well as 
persons employed in manufacturing 
plants which are operating on a sub- 
stantial-schedule, first finding out if 
such factories are apt to continue 
busy for some time so_far as he 
can, Hendri salesmen work particu- 
larly the northwest and northeast 
sections of the city, from Frankford 
to Kensington and from Manayunk 
to Roxborough, There are also many 
prospects who stop at the showroom 
unsolicited, sent or recommended by 
the company’s owner-clientele, 

Shellenberger habitually makes 
from fifteen to twenty contacts a 
day on an average. There is no 
house rule on the number of persons 
to be interviewed daily. 

Neither Shellenberger nor other 
Hendri Motors salesmen, if it can 
be avoided, make the initial contact 
by telephone. It is believed the 
salesman’s. personality will “get 
farther” with a prospect than a wire 
message for the first contact. 
Orders cannot be taken over the 
telephone—the prospects must be 
seen for this purpose. It is believed 
that a personal call is far more pro- 
ductive of sincerity than is a tele- 
phone message. 

Shellenberger drives a De Soto 
sedan and strives to give a ride to 
as many prospects as he can. 

He has been with the company 
about five years and keeps a close 
check on Hendri “owners,” never 


losing sight of the fact that an 
“owner” is a “live” prospect with a 
used car to trade in as his down 
payment, and that there is no sales 
resistance to be overcome, of the 


o—$S_—$_ $< 
kind developed when the prospect is 


not an “owner.” 

When Shellenberger—or other 
Hendri Motors salesmen—may have 
been requested by a “stop-in” pros- 


pect, or a possible prospect, not to| 


call, giving the reason that he will 
be “out of town,” or something 
equivalent, “for a week or ten days,” 


at the end of that week a personal | 


letter will be sent to the prospect, 
with a catalogue inclosed. Then, if 
there is no response within a few 
days, the salesman will call, thus 
re-establishing the contact. 

When a prospect calls at the 
showroom, very evidently having 
made up his mind to buy either a 
De Soto, or a Plymouth, the sales- 
man’s “mind will run along with 
his,” naturally, to satisfy him and 
effect the sale. But if the prospect 
enters with very evidently an open 
mind, the Chrysler idea, “Drive all 
three,” is allowed to have its in- 
fluence and an effort, of course, is 
made to suit the prospect’s desires, 
needs and pocketbook, 

When the prospect is not a Hendri 
“owner,” Shellenberger will be sure 
to tell him what the company has 
that is regarded by the house as 
standing out over competition. With 
owners of cars in the same price 
brackets as the products handled, 
the salesman will enter into detail 
to play up the paramount points of 
the De Soto and the Plymouth, or 
whichever one toward which the 
prospect seems especially inclined. 

No used cars are shown in the 
Hendri Motors Company sales build- 
ing. If a salesman gets a prospect 
for a used car outside, he takes him 
to one of the company’s used car 
lots. 


CHICAGO A. T. A. PLANS 
GOLF TOURNAMENTS 
Chicago, June 9.—Starting this 
afternoon, the Chicago Automobile 
Trade Association is inaugurating its 
golfing season with the first of a 
series of monthly tournaments. To- 
day’s tournament is being ‘played at 
the Brookwood Country Club, where 
D. P. Gambill of the Gambill Motor 
Company, Hupmobile distributor, is 
the member host to the trade 
golfers. 
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CHECK YOUR GAIT 


Experience shows that salesmen 
of all kinds fall into a certain gait 
and that this gait is regulated by 
the environment in which they are 
moving. ‘ 

A salesman may derive benefits 
from the particular gait in which he 
is moving. Or he may fall into a 
gait that is harmful. 

A salesman’s gait is invariably ac- 
celerated in direct ratio to his 
knowledge of the product he is sell- 
ing. The well-informed salesman 
never takes “No” for an answer, be- 
cause he has too many ready “‘come- 
backs” for the buyer who gives off- 
hand reasons for not buying. 

The lazy salesman seldom reads, 
isn’t hungry for usable news, delays 
the day of fortifying himself with 
complete knowledge, and being only 
half-heartedly sold on sales possi- 
bilities, walks his “beat” listlessly 
and puts up only a mild fight to get 
business. 

Extra determination and extra 
pressure win sales today. This is 
just as true in truck selling as it is 
in selling pink rosettes for flimsy 
under things!—Stewart News and 
Views. 


VETERAN FORD DEALER 
OF WESTERN MASS. TO 
RETIRE ON AUGUST 1 


Springfield, Mass, June 9— 
George G. Byrnes, pioneer Ford 
dealer of western Massachusetts will 
retire from active business August 
1. The Byrnes Motor Company, 
which he established at 29 Belmont 
Ave. on May 17, 1917, will be closed. 
Mr. Byrnes said his future plans 
were indefinite beyond the extent 
that he and Mrs. Byrnes will make 
a trip to California next winter. He 
does not intend to re-enter business 
in the immediate future. 

Mr. Byrnes began his career as a 
railroad man, and in 1915, when he 
entered the employ of the Ford 
Motor Company, was assistant man- 
ager of the Boston Terminal Com- 
pany. For a brief time he was an 
inspector in the Cambridge assem- 
bly plant of the Ford company, but 
in 1916 was transferred to Spring- 
field as superintendent of the local 
branch and supervisor of western 
Massachusetts dealers. He opened 
his own business in 1917, when Ford 
discontinued the district branch 
policy, and, with the exception of 
an Athol dealer, was the first to 
handle the Ford car in this section 


of the commonwealth. 











Today’s $5 Winner 


Clifton, N. J., Willys Dealership Lists Nine 
Points of Its Campaign to Make 1932 
Better Than Previous Year 








By W. ELLIS DOOLITTLE, Secretary, 


Simpson’s Motor Sales, Inc., Willys-Knight and Willys Dealer, 
Clifton, N. J. 


I herewith submit my letter of facts which I believe have 
brought success to our business this year. Due to the reac- 
tions of the depression, radical changes had to be made at 
= by ay ee keep <r with times. After a close sur- 

y e entire organization, the followin lans w 
adopted to the best of our ability. sepa. 
s 1—A general reduction in salaries and help was made 
In proportion to the work required, by the shop, office and 
es : 

—A complete check of the shop was made, resultin 
in the fact that the daily reports from the foreman shewel 
that each man’s time had been fully occupied and that the 
shop was on a paying basis, 

__ 3—The parts department, after the same investigation, 
with a few minor changes, proved also to be on the paying 
basis. All excessive parts were sent back to the factory for 
credit, with strict orders to buy only the parts that were in 
demand. 

4—Our next move, after careful consideration, was a 
change of finance companies. The new company offered us 
a better proposition which meant a saving of many dollars 
during the year. An immediate check was made of retail 
deals with the finance companies in order to prevent losing 
money on repossessions. 

5—Another feature which we improved and which also 
brought better financial results, was the reconditioning of 
used cars. Appraisals were made nearer the market value 
than ever before. 

6—Our contact with the general office has been much 
closer, for the purpose of securing larger discounts on larger 
orders placed. 

7—A_ stronger program of advertising was set up, 
through the newspapers, local and national, also local radio 
messages four times a week and special letters on service 
and used cars. 

8—Another saving that we have taken advantage of 
and which has meant many hundreds of dollars this year is 
the discounting of our bills, also securing new contracts on 
our gas, oil and accessories and eliminating charge accounts, 
Everything was placed on a cash basis. 

9—Through our financial statement each month, we are 
able to detect any loss that may occur in any department. 


The Successful Dealer and 
The Successful Salesman 





First. There are as many pro-| buy. I have seen this mistake made 
spective buyers for both new and/| More often than any. 
used cars in his territory as there | Sixth. In selling new cars, never 
are in his competitors’ territory. advertise ® competitor's car by 


|knocks. Don’t talk about his car. 
Second. Create a demand for both Get him so interested in your car 


that he forgets your competitor. 

However, it is well to know your 
competitor’s car, in order to know 
the advantages in the car you are 
selling. 

Last, but not least, know how 
much to say and what to say. Some- 
times too much is said, sometimes 
too little. Observe your prospect 
closely and know the proper time te 
hand him the pen to place his name 
on the dotted line. 

J. W. NISBETH. 


new and used cars by personal con- 
tact and cold approaches, 

Third. Know your 
abiltty to buy, 

Fourth. Show him the make of 
car he likes, if he is a used car 
buyer. 

Fifth. Never show a buyer a 
higher priced car than he is able to 


prospect’s 








A. D. N. Offers Dealers $100 for Letter 


This Newspaper Will Pay $100 for Best Letter of Month, $5 for Best Letter Each 


Day. Read Offer Below 


In spite of the abnormally hard conditions existing in 1932, some dealers in this 
country are doing an excellent job. Some of them actually are exceeding the business done 
last year, though general automobile sales are running 50 per cent. behind the levels of 1931. 

There must be a reason behind the success that these dealers are having in a year of 
grinding depression. Automotive Daily News wants to present the stories of why and how 
these successful dealers have done the job. It is, therefore, inaugurating a PRIZE CON- 
TEST of comprehensive appeal. Read the rules of this contest and send in your entry. 

Automotive Daily News offers a monthly prize of $100 for the best letter from any 
dealer who is exceeding in 1932 the business he did in 1931. The letter must tell how the 
dealer has managed to achieve his success so far this year. At the end of the month our 
check for $100 will be forwarded to the dealer whose letter has been adjudged the best 


one received, 


Furthermore, Automotive Daily News will publish every day the best letter received 
that day and will pay the dealer writing it $5. 
Get busy, you dealers who are grabbing success out of depression. Pass on your recipe 
to your fellows and make money out of doing it, 








Chevrolet Dealer in Macon, Mo. 


COURT RULES AGAINST 
BUS FIRM IN TAX CASE 


Paterson, N. J., June 9.—Judge 
William B. Harley has sustained 
Paterson in its contention that the 
Public Service could not deduct 
from the franchise tax it pays the 
city the $1 cost of licenses the city 
requires each bus driver to purchase 
before he can operate a machiné 
through the streets here. The de« 
cision means that the corporatio 
will have to pay back to the cit 
$2,117, plus interest over a period of 
about five years. 

Unless the Public Service takes 
the case to higher courts and sé? 
cures a reversal of the decision, it 
altogether probable municipalitie 
throughout the state will take the 
same action against the company. 
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Consider the S coviiniale Side 


New York city | 


to sanction methods of raising revenue that would have re- 
lieved us of excessive and burdensome taxation should be 
| open to the most searching scrutiny when he next comes up 
for election. The vast majority of these representatives 
| who were so spineless as to let a crowd of lobbyists terrify 
| them into saddling their constituents with atrocious taxes, 
| rather than seek sane and legal sources of revenue, should be 
| retired to private life and kept there permanently. 
Members of the automotive industry, know for whom 


| you are voting this fall, and show your resentment at being 
| singled out for extra taxation on top of a general levy that 
|ought alone to spell the doom of those congressmen and 
| senators who made it necessary. 


MEA-NSP.A. SHOW 
"SPACE AT DETROIT TO 
BE REDUCED BY 25% 


(Continued from Page 1) 


ating committee imclude: For the 
M. E. M. A.—M. C. DeWitt, Cham- 
pion Spark Plug Company, chair- 
— aa W. C. Allen, Black & 
Manufacturing Company; 

ey ‘the M. E. W. A.—E. T. Satchell, 
Motor Accessories Company, 
|R, Seager, Pennsylvania Rubber & 
Supply Company; for the N.S, P. A. 
D. Rosenbach, W. 

Company; L. A. Dall, * Dall 
Parts Company; V. C. Anderson, 
Motor & Axle Parts Company, and 
W. F. Burrer, Aberdeen Motor Sup- 
ply Company. E. P. Chalfant, ex- | 
ecutive vice-president of 
P. A., is secretary of the committee. 


| 
| 
| 
| 
| 


made at two drawings to be held in 
Detroit September 22. 
nies whose space applications, 
companied by remittances, are re- 
ceived by the show manager. by | 
midnight, August 15, will be includ- 
ed in the first drawing, and those 
received after that time will be in- 
| cluded in the second drawing. 


on Compa- 


ac- 


and E. | 


D. Foreman | 
Motor | 


the N. S.| 


G. W. DERR NAMED 
BY USED CAR REPORT 


(Continued from Page 1) 


years of service with the organiza- 
tion as a general traveling repre- 
sentative; S. W. McMichael, who 
now has southern New Jersey in 
addition to Pennsylvania, his former 
territory; Stanley F. Clutterbuck, 
whose scope of operations has been 
enlarged in western New York, and 
C. M. Johnson, whose Wisconsin and 
| Minnesota territory has been in- 
creased to include North Dakota 
and South Dakota. 

“Our present line-up of repre- 
sentatives gives us aimost complete 
national coverage, from New Eng- 
land, where James S. Ryan is meet- 
ing with excellent success, to Oregon, 
where new headquarters have just 
|been established, and California, 
where M. E. Peters is engaged in 
developing the southern Pacific 
zone, including Nevada, Utah and 
| Arizona, upon an extensive scale,” 
| declared President Hay. “The im- 
| provements in the Blue Book and 
|Red Book within recent months 
lmay be attributed to more thor- 
ough organization by territories, the 
appraisal meetings held in four- 
teen key cities, and the greater num- 





A FTER the manly and straightforward statement by John 
D. Rockefeller, Jr., announcing his change from his|.™ @ddition to admission regula- 
See atau’ 1 , ' f tl -ohibiti ote ,. | uons already announced, it is an- 
ormer stand in support of the prohibition law, it becomes} nounced that the members of other 
easier to consider 


passionateness. It is not quite so easy for supporters of the| 
dry side to hurl epithets of “drunkard” and accusations of 
a desire only for a drink at people who feel and have felt! one of the last three days, the first | 


car factory and United States gov- 


<a 


that the prohibition experiment has been unwise, even if it| three days being closed to all but | 


| those connected with member orga- | 
nizations of the M. E, M. A., N. 8. 
. A. or M. E. W. A. 


were “noble in purpose.’ 

Mr. Rockefeller has always viewed the prohibition! 
experiment from the standpoint of its effect on the morals| ‘yy has been further ruled that 
of the country. He has changed his view of the Jaw because| any concern that has been expelled 


he believes that instead of improving American morals it has = has resigned in bad standing 


this question with some semblance of dis-| automotive associations, as well as | 


ernment executives and officials, will | 
| be invited to visit the show during | 


ee eee 
| COMING EVENTS | |['e key cities, and the greater num: 


in by dealers.” 


JUNE 
8-11—State College, Pa. ‘TWO BUS COMPANIES 
CO-ORDINATE SERVICE 


ciety of Mechanica) Engineers, 

tiona) Oil and Gas Meeting. 
12-17—White Sulphur Springs, W. Va. 
Society of Automotive Engineers, 

Paterson, N. J., June 9.—The De 

Camp bus lines and the New Jersey 

Public Service Interstate Transpor- 

tation Company have adopted a 


Summer meeting. 
20-24—Chicago, Ill. Motor and Equipment 
Wholesalers Association, Edgewater 

plan Paterson inaugurated many 

months ago, when it compelled the 

Public Service and the Inter-City 


American So- 
Na- 


Beach Hotel, summer conference. 
20-24—-Allantic City, N. 3. American B8o- 

ciety for Testing Materials, annua) 

meeting, Chalfonte-Haddon Hall. 


JULY 


3—France. Grand 
Race 
5- 8—Southampton, 


cial Car Show 


Prix Automobile 


England. Commer- 


relaxed them to an appalling degree. 

As members of the most taxed industry in the United 
States, automotive men of every degree ought to consider 
prohibition from its economic side. 


The first question that | 


from any one of the three associa- 
| tions, unless specifically admitted 
by some other ruling, will not be 
admitted to the 1932 show. 
Invitations will be issued to mem- 
of the Automotive Boosters 


9-10—Belgium. Grand Prix Automobile 
Race 
17—Germany. 
Race. 
| 20-22—Llandrindod, 
Car Show 


OCTOBER 


Grand Prix Automobile 


Wales. Commercia) 


Bus Company to use one terminal 
at Market and Church Streets. The 
plan was adopted to eliminate com- 
petition. 

The companies have agreed to op- 
erate jointly their lines between 


should be asked is: “Has prohibition contributed to increas-| ®¢™ 
| Clubs who are employed by member 


ing taxes on automotive products and on the use of auto-| janufacturers of either the M. E. 
motive vehicles?’ iM. A. or N. S. P. A. 

The Congress of the United States has just passed a tax} -All invitations will be issued with | 
bill which levies a direct tax on the products of motor vehicle | *t?€, Previous approval of a joint 
manufacturers, and on fuel which must be used in those cars “ae a me - 
and trucks and on the tires and tubes which make it possible] entertainment program yb the 
to operate them. These levies we may take to our bosoms] boosters dinner on Sunday, Decem- 
as our own particular property. But in addition, ber 4, and the Overseas Club ban- 
law embodies taxes on incomes and on almost every product | %¢t 0" Monday, December 5. 
above the bare necessity level. These taxes we in the auto- | —_— 
motive industry must pay, in common with our fellow citizens 
in other commercial fields. But in the ultimate analysis 
every man connected with the automotive industry will be} 
forced to pay more taxes than men in other fields of business | 
endeavor. 

Now comes the question: 


the new 


“Could the Congress which has | 
dared to inflict this atrocious tax law on the country, have! 
lightened the burdens so imposed if it had adopted a sane 
and reasonable attitude toward this problem of prohibition?” 

We do know that in 1919, the last year before the pro- 
hibition law went into effect, the United States government 
derived $365,000,000 from its excise tax on spirits, and 
$117,800,000 from its tax on fermented liquors. Would it 
have been possible for this Congress to have relaxed the) 
present prohibition laws to have given the government any | 
part of the taxes it once derived on the of alcoholic} 
beverages? 

There always has 
an intoxicating beverage. 


| 


sal¢ 


been a debate as to what constitutes 
When the Volstead act was placed 
on the statute books the “lunatic fringe,” the fanatical propa- | 
gandists, were in the saddle and were able to set one-half of | 
one per cent. as the maximum alcoholic content not conducive 
to intoxication. Most authorities disagree with this finding. 
It is doubtful if 2.75, or even 4 per cent. of alcoholic content 
is intoxicating in fact. This means that there is a question 
whether the average man could consume enough of such thin 
liquor to become intoxicated. 

Even the professional prohibition advocates will scarcely | 
deny that the government would derive some revenue from | 
a tax on some such mild drink as 2.75 per cent. beer. Gr ant-| 
ing this, it was the duty of the Congress at least to ig 
honest consideration to the necessity for relaxing the fa-| 
natical prohibition provisions. During the present session | 
Congress had a number of chances to consider this possible | 
method of raising revenue for government expenses. On at| 
Jeast two occasions bills that would have legalized the sale | 
of beer of low alcoholic content were brought to a vote, and | 
legislators were compelled to register their opinions, or at| 
least let the world know how they voted. The bills were! 
defeated. The legislators chose to shut the door on this 
method of raising revenue and instead passed the atrocious 
tax bill which will take a generous share of what you and I 
and our fellows in all branches of the automotive industry 
may be able to earn this year. 

We believe that every national legislator who refused 


Li 


Members of the joint show oper- | 


3- 7—Washington, D. C. 
Council, meeting. 

3- 7—Buffale, N. ¥Y. National Metal Ex- 

position. i74th Regiment Armory. 
V. H Eisenman, 7016 Euclid Ave., 

| Cleveland, director. 

j—Buffale, N. ¥. National Meta) 
Congress. Sponsored by American 
Society for Stee) Treating, with co- 
operation of American Society of 
Mechanica! Engineers, Institute of 
Metals and Iron and Steel Divisions 
of American Institute of Mining 
and Metallurgical Engineers, Ameri- 
can Welding Society, Wire Associa- 


National Safety | Caldwell and New York and between 


Upper Montclair and New York. The 
joint operation, using the terminals 
of both companies and the same 
routes, is in no sense a merger, 
it was stated in the joint announce- 
ment. It is merely designed to elim- 
inate “cut-throat” competiion, ef- 
fect economies and afford a better 
service to travelers. Each company 
maintains its own equipment and 
Olympia Show. personnel. 


tion. 
18- —L onden. England. 
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APPLIED TO FREE-WHEEL CONTROL 


> 
A, 
iS 
_ 
in 


LESS PARTS make better cars—cuts down 
service—cuts out annoying rattles—and saves 
your dealers a whale of a lot of picayunish, 
unprofitable service. 

Clean up the chassis with Tru-Lay Push-Pull 
Controls. Samples for test, to your specifi- 


cations, will be furnished on request. 


AMERICAN CABLE COMPANY, Inc. 


Automotive Division 


BRIDGEPORT, CONNECTICUT 
3-111 General Motors Building 


Detroit, Michigan ; 
An Aseetieie 
> Company © 
- — @ ) the American 
~ ~« Mk a a Chaip Company. 
: Fs) Incorporated 


Protected by U. 8. and Foreign Patents 

















Shot-Welding 
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Increases Field 


Of Usefulness of 
Stainless Steel 


This paper was presented before 
the American Society of Mechani- 
cal Engineers on June 6 at Buffalo, 
N. Y., by Mr. Albert Dean. 


By E. J. W. RAGSDALE 


Research Engineer of E. G. Budd 
Manufacturing Company. 


Aviation, emerging from its forma- 
tive stages, now faces problems of 


production. Its methods and 
terials have to be re-evaluated in 
the light of fabrication and main- 
tenance. Much has already 
done, and more will be. 


to preface its accomplishment. A 
general lack of prejudice or con- 
vention .on the part of aeronautic 
engineers seems to assure it. 

Methods are inherently bound to 
materials, and must be considered 
as a part of them. Aviation has had 
three. It still has. Nor is the choice 
an easy one, for spruce, duralumin 
and high tensile steel all equate in 
the formulae for structural value. 
The ratios of weight, strength and 
modulus of elasticity leave little 
margin for preference. Decision 
must rest upon a different consid- 
eration; and that consideration is 
the fabrication of a_ serviceable 
article. 

Strangely enough, it was service- 
ability that first prompted the use 
of stainless steel for aircraft, and 
that, at a, time when structural per- 
manence was the least of aviation’s 
worries. A recurring interest in the 
material comes simultaneously with 
@ growing appreciation of its need. 
Study of its possibilities then reveals 
unsuspected structural qualities— 
qualities which would be self-suf- 
ficient even without the non-cor- 
rosive feature. 

The term steel for this alloy is in 
@ way an unfortunate one, for its 
behavior is no more like that of or- 
dinary steel than is ordinary bronze 
like that of copper, and its propor- 
tion of alloyed material is certainly 
as great. 

Again, stainless covers a _ wide 
range of composition and property, 
but, fortunately for the purpose of 
this paper, the issue can be confined 
to that most common alloy, known 
as Eighteen and Eight. The others 
are not likely to find wide applica- 
tion in structures. 

Eighteen and eight has roughly 
18 per cent. chromium, 8 per cent. 
nickel and a little less than .18 per 
cent. carbon. It is further known 
by a score of trade names, such as 
Allegheny Metal, Nirosta, KA,, Re- 
sistal, Enduro, etc. 

Chief claim to structural use lies 
in the capacity for retaining tough- 
ness and ductility after having been 
cold worked to high tensile values. 
Tensiles of over 400,000 pounds per 
square inch have been known. The 
material, however, is not tractible 
above half that figure and will give 
difficulty in fabrication. 

In stress-strain relation, the curve 
of cold-worked Eighteen and Eight 
approximates that of cold-drawn 
wire. Yield point and elastic limit 
are poorly defined. The modulus is 


about 29,000,000 pounds per square 
inch. 
Here, then, is a material which 


possesses superior.properties from a 
corrosion point of view and at the 
same time possesses tensile char- 
acteristics greater than those of 
most other steels or alloys. 

In the first place, Eighteen and 
Eight is not inherently stainless— 
its maximum resistance to corro- 
sion is obtained only after a cer- 
tain heat treatment. Without going 
into an elaborate dissertation on the 
complicated metallurgical aspects 
of this steel, it is sufficient to state 
that this heat treatment causes the 
various constituents of the steel, i. e. 
the nickel, the chromium, the car- 
bon, the iron, etc., to be held in 
solid solution thus producing for 
the most part a homogeneous ma- 
terial. 

The heat treatment necessary to 
Produce this desirable condition 
“consists in cooling the steel from 


ma- | 


been | 
The desire | 
for improvement is sufficiently keen | 





{some 1900 to 2000 degrees Fahren- | 


| heit, After such treatment the metal 
| is non-magnetic, very ductile and 
| capable of being drastically cold 
worked. As is well known, however, 


|}any subsequent heating above room | 


| temperature affects the properties 
|of the steel, and extreme care and 


/an intimate knowledge of the 
metallurgical phenomena which 
|}take place are .necessary. Briefly, 


the reason for such care and know]l- 
|edge is because of the fact 
subsequent heating causes the homo- 
geneous solid solution to be broken 
up with a concommitant 
tation of nickel and 
| carbides, The resulting heterogene- 


|; ous metal is less resistant to corro- | 
| Sion, less resistant to fatigue stresses | 


and there are indications that many 


of the metal are impaired. Such 
heating may occur and usually does 
in most types of welding under 
ordinary conditions, but as will be 
described later the time at elevated 
temperatures is of equal impor- 
tance, and in “shot welding” we can 
control the time at temperature 
very accurately. 

It would, therefore, 
Eighteen and Eight cannot be welded 
by any conventional method—gas, 
arc or electric resistance—without 
producing localized precipitation of 
carbides. Such is true. But, just 
how serious this is depends on a 
number of factors—some controlla- 
ble, others not so. 





Certain it is that the condition | 


can be entirely remedied by heat- 
ing the piece to some 2,000 degrees 
Fahrenheit and then air-quenching. 
The carbides will be reabsorbed and 
a homogeneous stainless structure 
restored. 


Unfortunately, the reheating of a 
fabricated part is not always feas- 
ible. More unfortunate still, is the 
fact that all beneficial effect of 
cold-work is lost. However, the 


technique required for gas or arc| 
welding of stainless differs consid- | 
erably from that which suffices for | 


plain carbon steel. 


}electric spot welding. The condi- 
tions favor it. In the first place, 
the surfaces 
| oxides; secondly, the electrical re- 
sistance is from eight to fourteen 
times that of carbon steel. Both 
conditions make for lower current 
value, so that commercial welders 
must be regulated down below 
normal in order to avoid burning. 





usually surrounded by an annular 
{ring of precipitated carbides, but 
these cannot be positively detected 
without the aid of a microscope after 
sectionalizing and _ etching 
hydrofloric acid. This ring has been 
termed the “corona.” Its extent is 


current; its existence cannot 
| recognized by the eye. In fact, it 
is axiomatic that no one can tell a 


nothing, for fusion rarely extends to 
the outside of the sheets. The vis- 
ible marking, more often than not, 
is due to arcing at the electrodes or 
secondary heat influence. However, 
all argument and evidence to the 
contrary, welds continue to be 
judged at face value. 

Appreciation of these conditions 
jhas led the Edward G. Budd Manu- 
facturing Company of Philadelphia 
|to develop a spot welding machine, 
jthe outstanding features of which 
are: Absolute uniformity of current 
supply, use of high currents in a 
very brief, controllable time element 
and a recorder which supplies vis- 
ible and audible record of perform- 
ance. Results seem to justify dif- 
ferentiation, and the term shot 
welding has been coined. 

With the use of the shot welder, 
corona-free welds can be consist- 
ently made, which automatically 
opens up a large structural field to 











(Continued on Page 7) 


that | 


precipi- | 
chromoum | 


of the other valuable characteristics | 


seem that) 


Better results have been had with | 


are clean and free of | 


The welded spot has heretofore been | 


known to be a function of time and | 
be | 


good or a bad weld by inspection. | 
Surface condition means absolutely | 


| UNIVERSAL MILLING 
| MACHINE 
| a | 


Sleeper & Hartley, Inc., are put- | 
| ting out a-vertical milling machine 
that finishes five surfaces of work 
without changing the position of the 
work on the table. Milling opera- | 
tions can be performed on any of | 
| these surfaces and holes in the ver- | 
| tical plane may be bored, drilled or 
tapped under power. 

The table of this machine is sta- | 
|tionary and the housing, with its | 
rail and spindle head, travels over 
the work on ways. The fixed bed is 
claimed to reduce the floor space 
needed for the machine. The ver- 
tical spindle of the unit is mounted 
in anti-friction bearings and takes 
the standard spindle end. A one- 
piece box type base is used to give 
maximum rigidity. The side frames 
are of box type, gibbed to the track 
j}and fitted with binders to prevent 
lifting. They are adjustable for 
wear. 
| The cross rail is a deep section for 
strength and rigidity, the rail ex- 
tending some distance beyond the | 
frame to give maximum head travel. 
The cross tie is also a deep section 
to give positive alignment. Two 
motors provide power for all feeds 
| on the machine. The traveling head 
| may be fed in any direction and has 
|a Wide range of speeds. The 
| traverse operates in either direction, 
being interlocked with the vertical 
feed. It may be operated inde- 
pendently of the longitudinal feed 
and it is possible to cross traverse 
or cross feed while the head travels 
lengthwise of the table. 

The cross rail is power driven, and 
when positioned is held in place by 
|a Clamp operated from either end of 
the machine, The electrical controls 
are conveniently placed. They are 
of the push-button and controller- 
box type. Gear shifts are provided 
on either side of the machine. Cross- 
feed controls are placed at the head 
itself. 

The spindle is driven by a 10- 
| horse power motor mounted on the 
spindle frame and moving with it, 
the connection being by worm gear. 
Eight spindle speeds are provided by 
a back gear arrangement, lever con- 
trolled. A 7-horse power motor | 
mounted on top of the cross tie gives | 
power for all feeds and movement | 
|of the heads, travel speeds being 
regulated by means of a gear shift. | 
| Housings are moved along the ways 
by a screw. 

Spindle speeds range from 
| 49 r. p. m. on the back gear and 102 
| to 307 on the direct gear. Spindle 
feeds are from 0.001 to 0.270 inch 
per revolution of the spindle. Hous- 
ing feeds on direct are from 








16 to} 


gear 
| 0.002 to 0.406 inch and from 0.0015 | 
to 0.305 inch per spindle revolur 
| tion on reverse gear. There are | 


two smaller machines of this type | 


| with capacities 4 by 4 and 6 by} 
8 feet, the extreme height of the | 
cutter in both these being approx- 


imately 45 inches. 


FUL-VU GLARE 
PROTECTOR 


The Fulton Ful-Vu Visor has. been 
recently placed on the market by 
|the Fulton Company. The device | 
| has a green pyralin “window” insert | 
|that gives the driver full vision of | 
| the road, night or day, and still 
|gives complete’ protection from 
headlight or sun glare. 


SERVICE SETS TO PROTECT 
| THE CAR | 


with | 





The Buttonless Tire Cover Com- 
;pany is placing on the market a 
j}new Protect-a-Car service set, This 
set is designed to protect cushions, | 
steering wheel rim fenders, etc., 
from dirt and grease while the car 
is being serviced. The set is made 
of waterproofed, flexible coated ma- 
terial, with a soft nap back. It is 
claimed to be strongly constructed 
to wear for years, with seams that 
will not wear or tear apart. It may 





be attached in a few minutes and 
is claimed completely to protect every 
part of the car from scratching, as 
well as from being soiled. 


| from 
| this instrument can be used on all | 
| distributors by simply removing the | 
| cap and rotor. 


| binations 


| comprises 


| long, permitting a span of thirty-six | 


| speed change boxes, which use the | 
| Gibbs Es 
| slippage oceurs in the transmission, | 


/on ball bearings. 
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Automatic Loading Device 





The Seneca Falls Machine Com- 
pany has developed an automatic 
loading machine for use on an auto- | 
mobile steering gear sector shaft. 


This does away with manual labor 
in the operation, The roughs are 
snagged and cut to length by an 
operator, who also supervises the 
loading machine. When the forgings 
have been cut to length, the oper- 
ator puts them on the conveyor, 
which carries them into the center- 
ing machine, The roughs are picked 
up by fingers and are carried into 
the rough turning machine and 
placed between centers ready for 
turning down. 

Another set of fingers next picks 
up the rough turned parts and 
places them in the finished turning 
machine. After this operation is 
completed, still another set of fin- 
gers lifts the turned part and de- 
livers it at the loading chute. 

The three machines embodied in 
this layout are an automatic center- 
ing machine having two Kingsbury 
heads and two model U automatic 
Lo-swings. These machines operate 
on the parts exactly as any standard 
machines would do. After the ma- 
chining is completed the carriages 





Universal henliaiinn ROTARY DRILLS | 


Walier T. Ballou is putting out a} 
new synchronizer, designed for use | 
with any make of 1932 engine withb- | 
out having to remove the distributor | 
the block. It is stated that} 


The five disks supplied with the 
synchronizer are of various com- 
of graduations, to make | 
the instrument simple to operate 
and easy to read. 

This manufacturer also puts out 
the Ballou twin-test lights. This 
two protected  six-volt 
double-light bulbs, mounted in bay- 
onet type sockets, which are secured | 
in a black lacquered hardwood block. 
The four double covered, flexible | 
test leads are each eighteen inches 


inches, 


Multi-Speed Transmission | 

The General Radial Drill a 
pany has developed a line of multi- | 
No 


V-disk transmission. 


because the idler disk | 


| 


it is claimed, ’ 
sets up a wedging action in direct 
proportion to the load it transmits. | 


| Speed changes are made positively | 


by means of a star knob on top of | 
the unit. 

The grooved cones in this device 
are mounted on steel shafts carried 
The composition 
disk runs as an idler between the 
cones and is the only part to wear, 
except the bearings. The transmis- 
sion proper runs dry. 

The shaft ball bearings are the 
only parts requiring lubrication, 
which is easily taken care of from 
the outside. Ratios are available in 
eight speed changes up to 9 to 1, and 
in sizes from three-fourths to ten 


| the spindles stop 


| throttle 


| allow easy repair. 





horse power, inclusive, 


ay 


to the starting place 
At this point the 
is 
thrown in by switches placed on the 
machines, 


go back and 


automatic loading arrangement 


The various movements of the 
loading mechanism are induced hy- 
draulically, a cylinder and piston 
being used to give the longitudinal 
or traverse movement and cylinders 
for raising and lowering the fingers. 
The tailstock spindles are also op- 
erated hydraulically. Oil sump, 
pump and electrically operated con- 
trol valves are located in a separate 
unit. Control of the various move- 
ments of the loading device is ob- 
tained through electric switches op- 
erating solenoid valves. The control 
is arranged so that completion of 
each movement starts the next, and 
thus automatic loading is always 
synchronized. In removing a part 
from the machine, the fingers come 
down and grip and the closing of 
the fingers on the part makes a con- 
tact actuating the tailstock spindle 
to withdraw the center. When the 
center has gone back so far it makes 
a contact that causes the heads to 
raise, In this way, it is claimed, the 
machines never get out of time or 
synchronization. 


The Chicago Pneumatic Tool 
Company is putting out a line of 
power vane tools, which embody 
toggles, crank shafts 
and are recommended for use in 
drilling, flue rolling and 
tapping, particularly in close quar- 
The drills are claimed to have 
the same power in forward and re- 


no pistons, 


reaming, 


ters. 


| verse. 


lock 
handle 
in direction of 
lock is released by the 
The drill balanced 
smoother operation and to minimize 
vibration. A hardened steel] cyline 


fitted on the 
prevent change 
unless the 
operator. 


A safety is 


to 
rotation 
to 


1S assure 


der liner, which is replaceable, is 
| fitted. A line oiler in the housing 
|gives lubrication. Grease fittings 


are provided on the gear and gov- 
ernor cases. Ball bearings are used 
throughout Both reversible and 
non-reversible units are included, 
Through bolts and studs are em- 
ployed to give greater strength and 
Governor control 
is on the intake air supply to main- 
tain free speed and to reduce air 
consumption on the power side and 
back pressure on the exhaust side 
The small spindle offset allows ease 
of operation in close quarters 
Reversible units may be had in 
drill capacieits from % to % inch, 
chuck from ‘2 to 2 M. T. and light 
speeds from 450 to 1,200 r. p. m. 
The minimum distance from the 


|side to the center of the spindle in 


inches and overall 
14% to 16% 


each case is 1% 
length varies from 


linches. The weight is fifteen pounds 


non-reversible units come in 
the same sizes with a weight of 
14% pounds. The breast plate and 
chuck and No, 2 Morse taper spindle, 
spade handle and feed screw, in- 
stead of breast plate of No. 2 Morse 
taper spindle are interchangeable, 


The 





of A. G. W. Brown, automo 


Products Company, operator of one of the largest fleets of 
o—— 


its kind in the East. 

This, he believes, will secure full 
life expectancy of parts, with a 
minimum of road delays caused by 
service failures. 

“It requires, in my opinion,” says 
Mr. Brown, “a well-planned periodic 
inspection based more or less on the 
severity of operating requirements. 
In a unit replacement plan, the re- 
sponsibility of the driver in report- 
ing defects plays a very important 
part, and additional adjustments 
can then be made by the garage 
force in order to keep the vehicles 
in service until they reached the in- 
spection period. 

“That the system of maintenance 
set up may be properly evaluated, it 
must be backed up with complete 
records to show performance of each 
vehicle and unit part. Such vehicle 
records are essential in order that 
cost be kept within reasonable limits 
and changes made as experience dic- 
tates. 

“In this particular line of main- 
tenance work, and probably in no 
other, it is essential that loyal and 
conscientious employees be used, plus 
good shop equipment, clean and pre- 
sentable places in which to work, 
shops or garages be laid out to en- 
able the work to be performed with 
system and dispatch and using mini- 
mum muscular effort likewise will 
attract and keep employees per- 
manently in these positions. 

“The morale of the men can also 
be improved by having modern up- 
to-date facilities for their personal 
comfort, and place for the storing 
of their persona] tools, plus the use 
of monthly meetings to help pro- 


Brockway 
Trucks 


Meet all time Quality de- 
mands and Economy re- 
quirements—For  twenty- 
three years BROCKWAY 
has stood for the principle 
of building motor trucks 
on special standards to 
meet the specific demands 
of the various truck using 
industries, 
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BROCKWAY MOTOR TRUCK 
CORPORATION 
Main Office and Factory 
CORTLAND NEW YORK 
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PLANNED PERIOD INSP 
NECESSARY IN MAINTENANCE 
PROGRAM OF TRUCK FLEETS 


Well planned and period inspections are necessary in any 
adequate maintenance program of truck fleets, in the opinion 
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tive engineer of the Borden 


mote men for better paying posi- 
tions within the organization. 

“Today, as at no other time, prac- 
tice dictates the replacement of dif- 
ferent units at definite intervals so 
that the procedure of overhauling 
a vehicle in its entirety omes 
a wasteful operation. In this re- 
gard, it is essential that as far as 
possible standardization of fleet as 
to types be first considered, in that 
extra units can be bought for less 
money than complete vehicles and 
are not subject to interest and de- 
preciation charges. Concerning this 
method of maintenance, it does not 
necessitate the withdrawing of the 
vehicle from service in that replace- 
ment can be made at a time the 
vehicle is out of service and the 
time necessary for such replacement 
is reduced to a minimum. 


“In some branches of fleet main- 
tenance painting has progressed to a 
great extent with use of the spray 
system and oven drying over the old- 
fashioned brush method and at- 
mospheric drying. This new system 
is applicable to all forms of paint. 
In our business, using practically all 
wooden bodies, the use of synthetic 
paints has not been as successful 
as we would have wished, and we 
still resort to the use of enamel 
with spray equipment and conse- 
quent higher cost and time involved 
to complete operations. 

“Maintenance demands, irrespec- 
tive of the organization, a man who 
knows service requirements and their 
relative costs. Such a man is con- 
scious that maximum economy in 
operation can only be achieved by a 
carefully planned maintenance pro- 
gram. Five factors control the suc- 
cess of this program. 

“1, Adequate shop facilities. 2. A 
knowledge of operating conditions 
and physical ability of the equip- 
ment. 3. A knowledge of how to 
handle men and direct them along 
a predetermined plan or procedure. 
4. Adequate shop equipment and 
tools in keeping with the size of the 
fleet to conserve man power. 5. A 
knowledge of operating and main- 
tenance costs that will indicate 
when the ideal in maintenance is 
approached, 

“To follow these five factors does 
not necessarily mean doing the 
work in company-owned shops. It 
does mean that only such work that 
can be done best and at the lowest 
cost should be performed there. 
Other specialized work, such as 
cylinder grinding and work of that | 
nature, should be consigned to out- | 
side shops or to specialists in that | 
particular line. 

“Life records of unit parts must 
be known if the objective—ideal | 





Cumulative New Commercial Car Registration Statistics, May, 1932 


Returns for today: Delaware, Maryland, Michigan, North Dakota, South Carolina, West Virginia and Wisconsin. 


















maintenance—is to be approached. 
Man-hours, likewise, required to do 
a job must be carefully studied at 
frequent intervals and checks made 
with outside shops to know whether 
such major costs for unit overhaul 
are reasonable. Suggestions from the 
workmen themselves should be re- 
quested pertaining to methods of re- 
ducing time necessary for automo- 
tive repairs and such suggestions 
carefully considered. Likewise, the 
necessity of co-operating with shop 
equipment manufacturers in the 
interest of reduced costs cannot be 
overlooked, 


“Good maintenance means longer 
life of unit parts and, most impor- 
tant of all, more efficient period of 
performance. Properly operating 
vehicles build up good fellowship 
with the drivers, tend to improve 
customer relations, and enliven the 
operation generally, all for the fi- 
nancial benefit of the company. 

“Going back to the driver, some 
may ask, ‘Should the drivers be edu- 
cated along mechanical lines?’ Per- 
sonally, I feel they should. Yet I 
would hesitate to recommend that 
drivers be permitted to make road 
repairs. I do, however, feel that 
drivers should receive a somewhat 
elementary instruction in what may 
ail the car so that in the event of 
road trouble he can telephone in 
and explain in a precise manner 
just what is wrong with the car. 

“The driver must first of all en- 
joy and even crave contact with 
human beings, while a mechanic is 
happiest when he is mussing around 
with masses of metal or machinery. 
In spite of these differences, it is 
important for the drivers to have 
some mechanical knowledge and 
ability. Several companies today, 
particularly the bus transportation 
companies, are enlisting the drivers 
in their effort to keep down me- 
chanical costs. It goes without 
argument that good drivers are the 
‘all and end’ in any successful oper- 
ation of a commercial fleet. In 
fleets not standardized, the chance 
for the driver’s achievement is more 
remote than in the case of a fleet 
of the same make. 

“With a standardized fleet, it is 
apparent that the foregoing prob- 
lem is somewhat simplified in com- 
parison with the problem of always 
being able to give the driver, in a 
mixed fleet, a regular vehicle. By 
giving the driver a different make 
of car each day, the time is nat- 
urally prolonged when he will have 
mastered the operating peculiarities 
of each vehicle. This policy of 
driver-vehicle specialization is like- 
wise a potent factor to be consid- 
ered even in a standardized fleet, 
because the human equation in per- 
formance is affected by every chang- 
ing road condition. 


“All of these variables are tied in | 


with accident liability, a factor of 
considerable moment in driver per- 
formance. 

“It is recommended that close 
study should be given by the main- 
tenance department to the develop- 
ment and application of special 
teols to do a particular job. 

“All told, the procedure outlined 
in getting the most miles per main- 
tenance dollar should be considered 
by all who are interested in better 


( Continued on Page 8) 
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TRUCK RENTAL 






PLAN SOLVES 


PROBLEM OF OWNERSHIP 


Growth in acceptance of the truck rental plan as an 
effective means of solving the problems of truck ownership 
is strikingly shown by the progress during the past twenty 
years of Metropolitan Distributors, Inc., New York city. 

_ 


This firm can point to a record 
of increased business year after 
year, even during the depression, 

Trucks in operation have grown 
from one twenty years ago, to close 
to 600 at the present time. Each 
year has seen an increase. And the 
firm feels confident of the future of 
the business, due to the fact that 
substantial growth of business was 
clocked in 1930 over 1929, in 1931 
over 1930, and in the first few 
months of 1932, as compared with 
the corresponding period of 1931. 

These increases during times of 
depression, they point out, are con- 
vincing proof of the efficiency and 
economy of the Metropolitan's plan. 

The Metropolitan was organized 
twenty years ago. For a consider- 
able period, it was primarily a news- 
paper delivery company. The nucleus 
of the present extensive Metropoli- 
tan organization was one horse and 
wagon, used by Charles L. Greene- 
baum to deliver the New York Times 
in certain areas of Manhattan and 
New Jersey. 

Gradually, but surely, the late Mr. 
Greenebaum p , increasing 
the number of his horse-drawn ve- 
hicles until he had a large fleet of 
them, used almost exclusively for 
newspapers, It is notable that at 
the present writing one of the large 
users of Metropolitan’s service is 
still the New York Times. 

The Metropolitan which, of course, 
has been completely motorized for 
many years now serves over 130 
customers in virtually every field 
where commercial cars are required. 
These include several New York 
daily papers, so called major oil 
companies, national concerns pro- 
ducing typewriters and office appli- 
ances of all descriptions, wholesale 
produce, meat and other food manu- 
facturers and merchants, bakers, 
jewelers and in short a complete 
cross-section of New York’s business 
houses. 

Any size, style or type of truck 
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which the customer’s business re- 
quires is furnished, Metropolitan fit- 
ting the truck to the job accurately 
in order to give the maximum serv- 
ice at an economical cost. Bodies are 
designed to the customer’s require- 
ments, painted and lettered with 
the customer’s name and nothing 
appears on the vehicle to indicate 
its ownership by the Metropolitan 
Distributors, 

The field for this service is 
broad. Metropolitan customers op- 
erate from one to fifty trucks, The 
popularity of the plan is evidenced 
by the fact that less than one per 
cent. of the firms using this serv- 
ice have ever gone back to truck 
ownership, and nearly all these con- 
cerns originally owned and operated 
their own equipment. 

Very few accounting systems 
clearly reflect the cost of truck op- 
eration. Most accounting systems 
are devised to present an accurate 
picture of the merchant’s business 
as a whole and in the allocation of 
truck operating expense, many 
items that total a large sum an- 
nually are lost in accounts which 
do not come under the truck oper- 
ating costs. Most important, of 
course, is the relief from the neces- 
sity for interviewing truck salesmen, 
tire salesmen and the many other 
supplies that must be purchased for 
truck operation and the immunity 
from the details of insurance, 
claims, garaging, painting and re- 
pairing vehicles. All these are 
necessary details attending truck 
ownership and operation which are 
avoided in truck rental. 

A fixed, pre-determined cost is 
assured and the character of the 
service, appearance of the truck 
taken care of by specialists in this 
particular activity. 

This service is rendered from one 
or more of eleven strategically lo- 
cated garages in the Metropolitan 


(Continued on Page 8) 





& S The story of Wis- 

consin Axles lies 
in engineering science and 
manufacturing experience. 
But the story can be sum-« 
marized as — more ton 
miles, at less cost for main- 
tenance, 


WISCONSIN AXLE CO, 
Oshkosh Wisconsin 
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Shot-Welding Increases Field 
Of Usefulness of 
Stainless Steel 


(Continued from Page 5) 
Without such, there 





stainless steel, 
remains that element of doubt al- 
Ways associated with uncontrolled 


welding. 

The first use of stainless steel was 
in connection with aircraft, which, 
at the same time, was conceived as 
its severest test. Development, ex- 
tending over years, has been gradual 
and cautious, Not until the fall of 
1931 did a campleted airplane re- 
sult. This, an amphibian patterned 
after Savoia Marchetti design, has 
since demonstrated its worth in test 
and flight. The type seemed to of- 
fer to stainless its ultimate util- 
ity, both as to structural value 
and that of corrosion resistance. 
Success of the venture, coming 
simultaneously with an increased 
general interest in stainless steels, 
presages wider application, and 
makes justifiable a description of 
the structural methods employed. 


EIGHTEEN AND EIGHT IN AIR- 
CRAFT STRUCTURES—DESIGN 


The design philosophy developed 
primarily in England for thin, heat 
treated steel structures offers guid- 
ance, but cannot be too closely fol- 
lowed. In the first place, if high 
tensile stainless be used “spring- 
back” makes difficult the forming 
of sinuous curves and convolutions, 
such as characterize most British 
practice, Stainless is best formed 
by breaking operations. Sections are 
apt to consist of a series of flates, 
sharp angles, V-bends and flanges. 
Thinness being requisite, closed 
sections predominate in all com- 
pression members. Crinkle tests 
must be frequently made to deter- 
mine minimum P/A and values un- 
der 100,000 pounds per square inch 
are not found to be economical. 

The problem of attachment to 
other members or fittings invariably 
determine the eventual shape. 

Steel structures should show an 
equal, if not superior, weight 
strength relation to spruce or dur- 
alumin, Skillful design can do it, 
but the tricks learned from one ma- 
terial are not translatable to the 
other two. 

Here, as elsewhere, deflection 
usually governs the structural de- 
sign. While the modulus of stain- 
less is some 29,000,000, this value 
falls off rapidly under high stress. 
Furthermore, if the section is built 
up of “flats” not properly propor- 
tioned to thickness, a waviness re- 
sults and deflection becomes greater 
than that proportioned to the load. 
The capacity of Eighteen and Eight 
to recover itself after deformation, 
or even apparent failure, is phe- 
nomenal. 

EIGHTEEN AND EIGHT 

As Eighteen and Eight differs 
from other alloys of the non-corro- 
sive group, so does it differ in itself 
under varying conditions of cold 
work. When quenched from 2,000 
degrees Fahrenheit it assumes its 
most ductile and soft state. The 
tensile is from 85,000 to 90,000 
pounds per square inch and the 
elongation is some 65 per cent. in 
two inches, but the yield point is 
only 38,000. 

What is most important from 4a 
welding point of view is that the 
electrical resistance is only eight 
times that of carbon steel and it 
is very susceptible to corona for- 
mation. Its use in highly stressed 
structures is, therefore, limited to 
fittings. 

On the other hand, when cold 
drawn or rolled to a tensile of 200,- 
000 pounds per square inch, the 
yield point approaches the ultimate, 
elongation drops to some 8 per 
cent., but the electric resistance 
becomes about fourteen times that 
of low carbon steel. It responds 
slightly to the magnet and is less 
susceptible to corona formation in 
spot welding. It will not tear along 
the grain as will spring steel and 
it displays a toughness seldom asso- 
ciated with material of this tensile. 
The resistance to corrosion, though 
still very high, has been lessened, 
while resistance to fatigue has been 

materially increased. Physical prop- 
erties across the direction of roll- 
ing are slightly higher than those 
established in the direction. 
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CONSUMER CREDIT 
SHORTAGE SEEN AS 
BAR TO RECOVERY 
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tain from banks sufficient funds to 
finance installment sales. Passage 
of the Sheppard bill (S. 4550), or 
its duplicate (H. R. 12313), intro- 
duced in the House of Representa- 


tives by Congressman Ayres, would 
cause the banks to loan money more 
freely to the finance companies, 
putting the latter in a position to 
handle all the installment paper 
which might be offered. This would 
be equivalent to liberalizing credit 
to the ultimate consumer for the 
purchase of automobiles, furniture, 
washing machines, radios, electric 
refrigerators and many other kinds 
of durable goods. The Glass-Stea- 
gall act and the Reconstruction 
Finance Corporation have been of 
no assistance to the finance com- 
panies. 

“So far nothing has been done 
to supply credit to the man on 
the street, the consumer. Everything 
else has been suggested or tried, 
but no credit has been made avail- 
able for the man who buys the 
goods, yet until buying increases, 
production cannot resume and pros- 
perity cannot return,” 


am CARS 














This material is available in wire 
or strip form—the latter from .005 
inch to % inch in thickness and 
seldom over 12 inches in width. 


Then, when cold working pro- 
gresses beyond 200,000 pounds per 
square inch, utility becomes limited. 
The material responds even more to 
the magnet and corrosion resistance 
falls off markedly. The same car- 
bide precipitation noted in heating 
at 1,200 degress to 1,600 degrees F. 
now seems to have been reproduced 
through mechanical work. 

Chief interest lies in avoidance of 
excessive working by fabrication 
such as might produce these effects. 
Angles too sharply bent are the 
commonest offender. They. should 
be examined for incipient cracks or 
coarse granulation of outer edges. 
A good test is to reflatten a bent- 
up section to see whether a crack 
develops. 

Unfortunately, much still remains 
to be done in metallurgical investi- 
gation of cold-worked stainless steel. 
The work done so far has been from 
a shop rather than a laboratory 
angle. 

SPECIFICATIONS 

The stocks commonly carried in 
stainless steels are not of a gauge 
or quality suited to aircraft use. 
They are confined to sheets from 
.025 inch to % inch in gauge and 
of soft anneal. Several mills, how- 
ever, are prepared to execute orders 
for strip to meet the following ap- 
parently_simple but very exacting 
specifications: 

Gauges: .005, .010, .0125, .016 inch. 

Tolerances: plus or minus .0005 
inch in gauge; plus or minus .010 
inch in width. 

Widths: up to 14 inches. 
Tensile strength: 180,000 to 200,000. 
Elongation in 2 inches: 8 per cent. 



















































SALES DEPARTMENT 



















M. E. W. A. KEY-LINE 
CHARTS AVAILABLE 


Chicago, June 9.—Described as one 
of the most important services in- 
stituted by the Motor and Equip- 
ment Wholesalers Association, a 
series of key-line distribution charts 
has just made its appearance, These 
charts, developed by the associa- 
tion for use by its members and 
regional groups, disclose the various 
so-called key-line products being 
handled by each jobber in the 
group. 

The first of these charts, it is an- 






$50.44 per vehicle.” 
The specific items in the new Fed- 
eral revenue program which the 








TURRET TOOLPOSTS 






The McCrosky Tool Corporation is 
putting out a new edition of its tur- 
ret toolposts, in which the funda- 
mental design embodies a corru- 
gated, tooth-bearing surface on the 








automobile the highest taxed form 
of non-luxury property in the United 
States,” he explained. “According to 
the official estimates, the new Fed- 


eral taxes.on motor vehicles and 
other commodities incident to high- 
way use are expected to produce 
$268,000,000. To accomplish this, the 
average annual tax contribution of 
car owners would be increased to 


automobile executives consider as! Total 


































to 6 per cent. 


an open crack, 


inch, .040 inch, 


width, 
Widths: up to 9 inches. 
Tensile strength: 
000 (diminishing with thickness). 


cent, 


angles in a break with an inside 
radius equal to that of its thick- 


cracks, This is to ke done along 
and across the grain. It shall then 
be flattened out without developing 
an open crack. 

The mill practice to meet these 
specifications is not an easy one. 
Operators, too, have found that 
Eighteen and Eight does not follow 
steel conventions. The secret of 
success may lie in roll temperatures, 
for Eighteen and Eight does some 
funny things when worked between 
plus and minus 100 degrees F. 


The material shall bend dead flat 
upon itself in a vise, both across or 
along the grain, without developing 

Gauges: .024 inch, .030 inch, .035 

Tolerances: plus or minus .001 inch 
in gauge; plus or minus .020 inch in 
180,000 to 160,- 
Elongation: 8 per cent, to 12 per 


The material shall bend at right 


ness and shall show no incipient 








regional units, 


Other regional groups at recent 
meetings have voted in favor of the 


B. W. Ruark, general manager of 
the Motor and Equipment Whole- 
Salers’ Association, 
these units will be supplied as fast 
as possible, and that the plan is to 
develop and refine the charts still 
further. 

In a statement today Mr. Ruark 
nnounced that “we have in mind 
a code system, or system of symbols 
which will convey more information 
than the mere fact that a jobber 
carries a line; namely, the degree 
of profitableness and any unusual 
conditions met in profitably mer- 
chandising the line. 

“This key-line distribution chart 
has four points of interest to the 
jobber. It enables him to check 
with other jobbers on their ex- 
perience with any new line he con- 
Siders handling; to offer an over- 
stock of a certain line to others 


Wherever soft material is required | handling it; to balance his stock and 
for sheets or strip, it is found ex-| assist a fellow jobber in doing the 


pedient to have it come with an- 
nealed and pickled finish. This 
contrasts with polished high-tensile 
stock and confusion is not apt to re- 
sult. 
FORMING AND MACHINING 
High tensile stock is not readily 
formed in hand or power breaks. It 
slides too readily in the grips. Short 
lengths, however, can be done, but 
attention must be paid to spring- 
back. This is easily predetermined 
by breaking sample strips beyond 
the required angle and observing 
the degree of return. 
Fundamentally, stainless construc- 
tion depends upon rolled sections 
and the closest attention must be 
given to this department. Draw- 
bench work has not proved satis- 
factory; the dies give trouble with 
hard material and the lubricant 
causes trouble in subsequent as- 
sembly by shot-welding. Driven 
rolls have been but sparingly used. 
The best success has been had by 
pulling the strip through a series of 
forming rolls. Four pairs are suffi- 
cient to form any conventional sec- 


(Continued on Page 8) 








same, through exchange of certain 
items in a line, and, finally, to call 
on other jobbers for their experience 
in merchandising profitably a line 
which may be giving him difficulty.” 


WILLYS-OVERLAND 
MAY REORGANIZE 


(Continued from Page 1) 


return of John N, Willys, former 
president of the Willys-Overland 
Company, who is en route to Ameri- 
ca from Poland, where he has re- 
signed his post as ambassador, pre- 
sumably to take complete personal 
charge of his interests here, 





SERVICE STATION GROUP 
GUESTS OF DISTRIBUTOR 
Paterson, N. J., June 9.—About 
135 owners and operators of private- 
ly owned service stations were the 
dinner guests of the newly formed 
Liberty Gasoline Associates, which 
company is to distribute a new 
brand of gasoline throughout Pas- 
saic and Bergen counties, 






nounced at M. E. W. A. headquar- 
ters here, have been prepared for 
two of the association’s working 
the Northwestern 
Automotive Wholesalers’ Association 
and the Texas Jobbers’ Association. 










key-line distribution charts, states 







He adds that 








lower side of the turret body, mesh- 


ing with complementary corruga- 
tion on the stationary base of the 
turret column. Twelve indexing po- 
sitions are provided, 

In these new models there is a 
steel sleeve with twelve vertical 
grooves in exact axial relation to 
the twelve indexing positions is 
placed on the stem of the turret 
column. In a hole in the turret 
body that takes the stem of the 
column, there are two spring plung- 
ers, opposed to each other, which 
engage the grooves in the sleeve. 
This gives a ratchet effect which 
helps in rapid indexing. 

The shape cof the clamping handle 
has been changed to the type of han- 
dies and levers that are generally 
used on modern lathes. The handle 
is fitted with a spring plunger that 
rides a cam which is located at the 
top of the turret column. This cam 
has a right angle recess. When the 
handle is closed the plunger presses 
against the recess and helps lock 
the turret body firmly in place. 

As the operator finishes with one 
tool, he shoves the handle away 
from him a quarter of a turn. This 
brings the plunger out of the recess 
in the cam and raises the handle 
and the body on the column until 
the corrugations are clear of those 
on the column base. The handle 
can now be turned freely to bring 
the next tool into position for 
operating. Lubrication is provided 
for all moving parts. 

The handle is fitted with a dust 
collar to keep dirt from working in 
between handle and body. The body 
is fitted with a skirt to keep chips 
from getting in between the corru- 
gated surfaces of the indexing 
mechanism. 

These turrets are built in five 
standard models, a four-way turret 
bolted to the bolt circle of the com- 
pound rest; a four-way turret with 
a carriage base replacing cross slide; 
a four-way turret that fits the T- 
slot in the compound rest; a hexa- 
gon turret bolted to the bolt circle, 
and a hexagon turret with a car- 
riage base. Each of these five 
models may be had in three sizes 
for various sizes of lathes. 
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te Marmon institution was 
founded in 1851; has built fine cars since 
1902; is one of the oldest and most 


respected companies in the entire industry. 


MARMON 





INDIANAPOLIS, IND. 








Car Makers to Protest 
Further Tax Increase 
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discriminatory against highway 
users and the amounts that they are 
expected to yield are: 


Passenger cars, 3%....... $32,000,000 
Is bs oe000dsick'e 3,000,000 
Parts and accessories, 2%. 17,000,000 


Tires, 2%c. per pound, and 

tubes, 4c. per pound.... 33,000,000 
Gasoline, 1c. per gallon. ..150,000,000 
Imported oil 2,000,000 
Lubricating oil, 4c. per gal. 33,000,000 
Oil transported in pipe 


lines, 4% of charges.... 8,000,000 


ee ee ee ee 


LATHE DRIVE 


The Cullman Wheel Company is 
just placing on the market a new 
lathe drive, an electric motor unit to 
drive cone-pulley lathes, 

The drive consists of a bracket 
mounted on the back side of the 
lathe by four bolts, 

The upper end of the bracket is 
machined for a bearing to receive 
the foundation shaft, and is pro- 
vided with clamping bolts to give 
perfect adjustment to the bearings 
carrying the shaft. 

On the foundation shaft are 
mounted: 

1, Two collars for side adjuste 
ments, 

2. The motor bracket on which 
electric motor and reversible switch 
are mounted, 

3. The gear case with chain and 
sprocket-driving mechanism and 
shaft for cone pulley. 

4. The outboard arm with ball 
bearing supporting the outer end of 
cone-pulley shaft. 

5. The arm carrying the raising 
and lowering device for belt shift- 
ing and the adjustment for perfect 
belt tension, also the spring to sup- 
port the weight when shifting belt. 

6. The collar to keep the raising 
and lowering arm in place. 

The belt-shifting device lowers the 
cone pulley % inch on the 1% horse 
power unit, 1 inch on the 1 and 2 
horse power units, 1144 inches on 3 
horse power unit and 114 inches on 
the 5 and 7% horse power units. 

On the extreme end of the raising 
and lowering device is an adjustable 
support that can be set at any con- 
venient place on the lathe. 

The original cone pulley from 
counter-shaft is used on the lathe 
drive. 


FISHMAN MOTORS OPENS 
IN LOS ANGELES, CAL, 
Los Angeles, Cal., June 9.—Fish- 
man Motors, Inc., for many years 
Oakland and Pontiac dealers in 
Minneapolis, Minn., have opened a 
Pontiac sales and service store at 

1033 South Western Ave., here. 


NEW ACCESSORY STORE 

Buffalo, N. Y., June 9—Noah’s 
Ark Auto Accessories, Inc., operating 
a chain of accessory shops in west- 
ern New York, with local headquar- 
ters at 721 Main St., will open a 
branch store at 919 Broadway in 
this city late this month. 





FRUEHAUF TRAILER BRANCH 
Buffalo, N. Y., June 9.—The Frue- 
hauf Trailer Company of Detroit 
has leased quarters at 1219 Main St., 
Buffalo, and will open a local branch 
for distribution of four and six wheel 
type trailers. 
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Shot-W elding Increases 






Of Usefulness of 
Stainless Steel 
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tion. Speed and tension vary with 
the complexity of the section. 

Cutting of strip is done by shear, 
but knife edges must be maintained 
sharp and in close contact. The 
strip will show a tendency to crowd 
over as the shearing blade is de- 
pressed if a guide rail is not used. 
Sections are cut on a high speed 
band saw having fine or blunted 
teeth. 

Punching can be done, but is hard 
on dies. Drilling is more difficult, 
since the material hardens so quickly 
under the point. Great pressure, 
slow speed and a sharp drill are re- 
quired. The hole is apt to be ragged. 

Several of the mills offer a variety 
of stainless steels, which lend them- 
selves better to machine operations; 
none are really good, being prefer- 
able to Eighteen and Eight only for 
certain special applications. 


JOINING 

The problem of joining materials, 
though as old as craftsmanship, has 
never been completely solved. It still 
commands our best effort. 

Low tensile stainless, especially 
where heat effects can be disre- 
garded or rectified, can be joined 
by fusion (gas or arc) welding, elec- 
tric spot or flash welding and 
brazing. Shot-welding or soldering 
does not require corrective treat- 
ment. 

The high tensile material finds a 
cheap and satisfactory solution in 
shot-welding; a ready but less satis- 
factory one in soldering. 

Riveting is not considered for 
normal structural work. The holes 
are difficult to make; stainless riv- 
ets harden too fast and hot riveting 
is not yet indicated. 

Lapped seams, where usable, are 
satisfactory, and, if spotted by welds 
every inch or so, resist considerable 
pull without opening up. For 
instance, a one inch test strip lapped 
in the center opened at 370 pounds, 
while the same seam held 1,200 
pounds after having had one shot 
weld put through it. 

In fusion welding by gas, are or 
atomic hydrogen, very satisfactory 
results are to be had, once a tech- 
nique is acquired. No attempt will 
be made here, however, to duplicate 
the instructions which are available 
from any of the sources of material 
supply. The warning against corona 
effect is repeated and rectifying 
treatment urged. In case a doubt 
exists. simply boil a specimen weld 
in Strauss’ solution and bend. If 
no crack develops, all well and good. 
good. 

Soldering is a simple, easy and 
fairly effective method of joining. 
No particular technique is involved. 
The surfaces should be cleaned and 
washed with a 10 per cent. solution 
of phosphoric acid. No flux is need- 
ed. The soldered joint must after- 
ward be washed free of any remain- 
ing acid. 

SHOT WELDING 

In shot or spot welding, the di- 
ameter of the fused slug should have 
some reasonable relation to the 
thickness of the sheets to be joined. 
No closed section can economically 
suffer large welding flanges, for it 
ts here that compression failure in- 
itiates. Shot welding encourages use 
of a narrow flange—much narrower 
than would obtain in a riveted con- 
nection—and, in consequence, a spot 
not greater in diameter than three 
times the double thickness of ma- 
terial should be used. The flange, 
in turn, should be at least three 
Spot diameters in width. 

It will be appreciated that a large 
corona effect would reach the edge 
of the flange, where, experience 
shows, all fatigue failures start. A 
corona-free spot is essential, and 
such is obtained by short time of 
current dwell. There is really no 
need for large areas of fusion, since 
good welds will show twice the 
Shear of a rivet of like diameter and 
can be spaced 50 per cent. closer 
together. 

Shear is not the only tests for 
welds; they must be tough—tough 
enough to permit rotation through 
at least 60 degrees. Again, current 
and time relation will determine the 
eharacter of the fused slug. 
Pressure on electrodal points is 


not significant except in two senses. 
There must be sufficient pressure to 
insure good point contact and a 
sufficient pressure of electrodes, or 
adjacent clamps, to bring’ the 
flanges closely together. Otherwise, 
the current diffuses over a circuitous 
path, and stainless being highly re- 
sistent, the amperage is reduced. 
The weld recorder must be relied 
upon to signal such event since the 
surface effect may be normal. 

In this respect, practice is at vari- 
ance with that of ordinary sheet 
steel where excessive pressure can 
result in no weld—just as can too 
little. 

Probabiy the one outstanding es- 
sential of a shot-welder designed for 
aircraft or other structural use is 
portability. It is rarely practical to 
progress the work past the appara- 
tus. In the Budd machine, long 
lines of cables attach to hand or 
air tongs and these are dragged in- 
to almost inaccessible places. The 
machine can be rolled about tite 
floor or lifted by cranes to any de- 
sired position. But the current loss 
in cables and tongs is substantial 
and must be compensated for. Test 
welds made under each and every 
condition of use are alone deter- 
mining. 

Since the current and dwell are 
established by the machine, the op- 
erator has no choice in these mat- 
ters, The inspector usually makes 
the settings for test welds and then 
adjusts the recorder to the new 
value. Any variance of conditions 
which may make for over or insuf- 
ficient current-time relation causes 
a bell to ring continuously until the 
machine is reset. Every weld made 
or failed is recorded on a tape, the 
length of line being a function of 
the I’Rt which I represents am- 
peres; R, resistance and t, time of 
dwell, This is the total heating 
value of the electric energy supplied. 
It is interesting to note that the 
heat which actually goes into a 
single shot-weld in two pieces of 
.012 inch material is but .035 B. T. U. 

This also explains how assemblies 
can_be made without that distortion 
so troublesome in gas welding. 

While normal practice is to use 
two electrodes (one directly opposite 
the other, and both of similar 
shape) unusual conditions often 
dictate welding by indirection. One 
electrode may consist of a pad 
clamped to a sheet while the other 
is conventionally pointed and held 
against the member to be welded to 
that sheet. Again, both electrodes 
may be pointed and held against the 
member some distance apart, while 
a copper plate rests beneath the 
sheet. Here, two welds are made 
simultaneously, the current passing 
from one point through member and 
Sheet into the copper plate, then 
along the copper plate until it comes 
opposite to the other point where 
it exists through sheet and member. 
This is made possible by virtue of 
the superior conductivity of the 
plate over that of the combined 
sheet and member of steel. 

Both methods find application in 
shot-welding a corrugated member 
to a flat sheet, such as is used in 
flooring or partitions. The sheet 
rests on a large copper plate and 
the only care is that electrodes are 
held far enough apart to insure 
sufficient resistance in the _ steel 
pieces. 

Any of the many forms of in- 
direct welding are apt to be more 
uncertain than in conventional 
practice. Both care and_ control 
must be exercised throughout the 
operation. Even then, good design 
will obviate the condition where the 
structure is important. 

Welding through several thick- 
hesses is possible, and frequently 
done; nor do the pieces have to be 
of equal gauge. 

The diameter of the spot is deter- 
mined largely by current and time 
rather than by the size of the elec- 
trodes. Naturally, however, the spot 
cannot exceed in area that of the 
point. 


(To be continued.) 
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and more adequate maintenance. 
Economies that can be effected in 
shop work with a standardized fleet 
are the inventory of spare parts and | 
the efficiency of labor. 

“When the fleet operator’s repair 
stations are inconveniently located 
from the source of supply for spare 
parts, a larger inventory becomes 
essential, especially in the case of a 
mixed fleet. With a standardized 
fleet, and the consequent need for 
a lesser number of classes of spare 
parts, the inventory burden can be} 
lightened considerably. 

“Shop performance is a measure 
of the ability of the mechanics to 
individualize their work. This per- 
formance is delayed so long as a 
mixed fleet is maintained. Like- 
wise it is not what a repair force 
can accomplish during off-peak 
periods, but how it behaves and 
produces when forced to work at top 
speed that really counts in truck 
maintenance. It is only necessary 
to picture the conditions when one 
car after another comes into the 
garage for repair or adjustment. It 
is then that the morale of the me- 
chanics is tested. If the force is 
flustered, the work performed stands 
a good chance of being poorly ac- 
complished. If it is calm and col- 
lected, then the work receives the 
necessary attention for accuracy.” 


RIM PRODUCTION 
UP DURING MAY 
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total represented only 43 per cent. 
of this figure 

It is interesting to note that so- 
called “experimental” rims contrib- 
uted to the gain in total output 
recorded last month, rims under 
this classification numbering 34,484. 
These experimental rims are made 
for the new low-pressure balloon 
tires, sometimes called “doughnut” 
tires. They first appeared in pro- 
duction statistics for April when 
29,434 were reported. The May out- 
put represents a 17 per cent. in- 
crease. | 

Of the May number of 34,484 ex- | 
perimental rims, nearly half, or 15,- | 
815, were size 15x5.50 E; while 14,952 
were 16x4.50D's. Output of experi- 
mental rims for April and May totals | 
63,918, which of course is scarely 10} 
per cent. of the total output of all 
other sizes reported for May. 

Cumulative output of automobile 
rims for the first five months of 
1932 amounts to ° 3,495,055 units, 
which is about 48 per cent. of the 
aggregate for the first fiveemonths 
of 1931, when the total was 7,176,366 
units. 


New Dealers 
Appointed 


WEST VIRGINIA 








Studebaker—Morgantown Motor 
Company, Fairmont. 

Rockne—Davis Garage, Keyser; 
Leonard Motors, Fairmont. 

WISCONSIN 

Rockne — Owl Motor Company, | 
Sparta. 

Reo— Marchese’ Brothers, Inc., 


Milwaukee; R, A. Mayer Auto Sales, 
Hales Corners; Kapus Garage, Inc., 
Superior. 
WYOMING 
Rockne — Bridger Vaiey Motor 
Company, Fort Bridger; Kemmerer 
Garage, Kemmerer. | 


NEW BALTIMORE DEALERS 


Baltimore, Md., June 9.—Two new 
dealerships have been named in the 
Baltimore area, Bruce & White hav- | 
ing been appointed Chrysler dealers 
at 1126 Cathedral St., by Funk &| 
Ennis, distributors, while Walter 
Scott, Inc., De Soto distributr, has 
added Webster & Williams at Glen- 
burnie. Another new De Soto-Plym- 
outh dealer recently named was the 
United Auto Sales Company. 





A ON CL A 


Pontiac, June 9.—To secure better 
co-operation between automotive 
parts jobbers and garagemen, a 
meeting of the recently organized 
Automotive Service Association of 
Pontiac was held June 6 at which 


parts jobbers were honor guests. 
Arrangements are being made for 
members of the aSsociation to secure 
jobber discounts instead of list 
prices. 

A discussion of garage practices 
was held. An effort is to be made 
by the association to bond garage- 
men to protect the customer. It is 
said many small garages do not 
offer protection to the customer for 
a bad repair job. 

Frank H. Thompson of Royal 
Oak, Mich., representing the Chil- 
ton Guide, spoke briefly. A. P. Bow- 
man, president, presided. There 
were fifty-five men present. 


TIMKEN BEARING 
RECALLS OLD WORKERS 


Canton, O., June 9.—More than 
200 old employees of Timken Roller 
Bearing Company have been recalled 
to work as release orders from 
automobile companies speeded up 
production at the plant, 

An order for a carload of bear- 
ings from the Ford Motor Company 
is directly responsible, officials said. 
The order was received the first of 
the week with shipment specified 
for Saturday. No new men are be- 
ing hiréd, officials said, and those 
recalled were taken from the com- 
pany’s lists of men who had been 
laid off. 


FOLLANSBEE RESUMES 


Follansbee, W. Va., June 9.—Nine 
of the thirteen mills of the Follans- 
bee Brothers Company here resumed 
operations this week. Receipt of 
orders from automotive manufac- 
turers is said by officials to have 
been directly responsible for the 
resumption of activities. 

Six tin mills and three sheet mills 
are running and crews are prepar- 
ing two sheet mills of. new types, 
which will begin operations shortly. 
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| TRUCK RENTAL PLAN 
SOLVES PROBLEM 
OF OWNERSHIP 


(Continued from Page 6) 


area, Customer contracts for the 
minimum number of cars required 
by his business and replacements 
of vehicles removed from service for 
any cause together with extra equip- 
ment for peak loads is furnished b 
the Metropolitan from a reserve 0 
equipment maintained for the bene~ 
fit of all their users. The custom- 
er retains his own drivers thus ex- 
ercising full control over the move- 
ment of the vehicles and the final 
contact with the customer, 

A brief survey of the delivery 
problem of the custemer reeals the 
necessary information regarding 
number of trucks, size and nature 
of body, mileage traversed, neces- 
sary to make a definite proposal. 
Customer’s fleet is appraised for 
purchase and the very questionable 
asset known as rolling stock on a 
merchant’s books is transferred to 
cash on hand. 

Here is an industry representing 
millions of dollars of invested cap- 
ital that has been slowly and soundly 
developed over a period of many 
years and has withstood the test of 
time and changing business condi- 
tions. It is, perhaps, the only busi- 
ness of its size that is almost wholly 
anonymous. As this great fleet of 
vehicles leaves the garages daily, 
nothing appears to indicate its cen- 
tralized operation or ownership. The 
customer’s name, business and color 
scheme are featured exclusively. 





PLANS NEW BUILDING 

Englewood, N. J.,.June 9.—A large 
industrial storage plant will be 
erected on Brinckerhoof Avenue, 
Englewood, by the Home Oil Com- 
pany of Passaic it was announced 
yesterday. The building will be 
partly one story and partly two 
stories high. It will be 46 by 60 feet 
and will contain offices on the 
ground floor. The plant will be used 
to store oil and it is planned to 
erect eight or ten large tanks on 
the property. 


Costs ar 
the Lexin L10N are 


geared fo | 932 


Next time you come 


to New York, register 


at The Lexington. Only a block from Park 


Avenue, and less than five minutes walk to 


the Grand Central station. Quiet, comfort, 


convenience, economy 


Restaurant prices have been revised...break- 


fast now 50¢, luncheon 6 5c and dinner $1.00. 


* 


Room Rates as lowas..... 
Room rates: for one person...$3, $4, $5 and $6. 


For two persons only $1 extra. Parlor suites $10. 


* * 


e 


HOTEL LEXINGTON 


LEXINGTON AVE. AT 48TH ST., NEW YORK CITY 
Located in the Grand Central Zone +.Charles E. Rochester, General Manager 




















































































